
Fe a turing  Se nior Na tiona l Instruc tor Pa tric ia  Lynn, CCIM  

 

__________________________________________      ___________________________________________ 

Na me          Compa ny 

 

___________________        ____________________   _________________________________________ 

Phone            Fa x       Ema il (re quire d) 

 

____________________________________     _____________________      ______      _______________ 

Ma iling  Addre ss          City             Sta te   Zip 

Se le c t One :  ___Me mbe r, Ha wa ii CCIM Cha pte r  · $1140 

   ___Re g iste re d CCIM Na tiona l Ca ndida te  · $1140 

   ___Non- Me mbe r · $1395 

Che c k:  ___ (payable  to Hawaii CCIM fax form and mail c he c k to Hawaii CCIM) 

Cha rg e :           ___ Visa     ___ Ma ste rc a rd     ___Ame ric a n Expre ss 

 

 ________________________________________________________  ___________ $_____________ 

Numbe r       Exp  Amount 

______________________________________________________________________________________ 

Sig na ture  

Ma il/ fa x/ e ma il form to: 

 

Ha wa ii CCIM Chpa te r 

P. O. Box 4068 

Honolulu, HI  96812 

 

Fa x (toll- fre e ):  

1- 866- 871- 2036 

Phone :  

808-528-2246 

 

Ema il: 

info@c c imha wa ii.org  

We bsite : 

www.c c imha wa ii.org  

COURSE DETAILS 

 3 CCIM Core  Course  Cre dits 

 12 CE Cre dit hrs Broke r/ Sa le s- Ha wa ii 

 34 CE hrs— Re a l Esta te  Appra ise rs-  Ha wa ii 

 Bring  ID & c urre nt re a ltor’s poc ke t lic e nse  

       to  re c e ive  SOH CE Cre dit 

Ca nc e lla tion/  Re fund Pe na lty   14 da ys or more  prior to  sta rt da te  -  $75.  Le ss tha n 14 da ys prior to  sta rt da te — $150.  No 

re funds or tra nsfe rs will be  g ive n onc e  the  c ourse  be g ins. 

 INVESTMENT ANALYSIS FOR COMMERCIAL 

INVESTMENT REAL ESTATE 

Course Recommendations   (101 is a prerequisite)  

 Hewlett-Packard Financial calculator. (HP-10BII is highly  

      recommended)  

 Laptop computer w/CD-ROM drive & Excel® 2000 or higher. 

 Powerpoint (any version) and Internet Explorer 6.0 or higher 

OVERVIEW:  Must have completed Preparing to Negotiate or Advanced Negotiations 
Similar to other courses, CI 104 is case-study driven. Within each case study, you will encounter a key investor decision: Should a 
non-taxable investor acquire an investment with or without debt financing? What if the investor is taxable? During the holding period 
of an investment, should an investor make a discretionary capital expenditure or not? How does an investor evaluate disposition al-
ternatives? Gain knowledge, tools, and resources needed to make these decisions. 
 
Begin to develop the practice of integrating the CCIM Communications/Negotiations Model into all real estate decisions with a focus 
on using this Model in presentations.  With today’s challenging real estate market, we will also take a comprehensive look into ap-
proaching risk analysis by exploring the types of risk associated with real estate investment, and the ways to mitigate and manage 
those risks. 
After completing this course, you will be able to: 

 Apply key investor decision-making analyses to optimize investment returns. 

 More effectively forecast investment performance by quantifying real estate risk. 

 Leverage CCIM analytical tools to improve decision-making. 

Dates:  Sept 16, 17 19, 20, 2013  Time:  8:30 am—5:30 pm 

Location:  Univ of Phoenix ● Topa Tower ● Rms: 101/102 ● 745 Fort St. Mall, Honolulu 
 

Check In: 8:00-8:30am 

Payment in full or a deposit of $150 is required to guarantee reserved seats 

 

Mahalo to  

our Platinum  

Sponsors 


