
 

 

Thank you for your inquiry regarding a Fixed Rate Equity Loan or Home Equity Credit Line with Boiling 

Springs Savings Bank.   The information and requirements herein are designated to facilitate the processing of 

your application. There are no application or origination charges to be paid by you in connection with this loan 

request. 

 

This loan covers the borrower’s one to four family primary residence only. 

 

Please complete the entire application (three pages), and sign and date.  Please be sure to complete all sections 

and include addresses and zip codes. 

 

In addition to the above, the following additional documents will be required at the time you submit your 

application for consideration:  

 

 Salaried Applicants 

1. Copies of your 2 most recent W-2 forms from your employer 

2. Copies of your 2 most recent pay stubs from your employer 

 

 Self-Employed Applicants or those relying on income other than salaried wages (e.g. commissions, 

rental income, interest income, dividend income, alimony, etc.) 

1. Complete and signed copies of your 2 most recent Individual Federal Income Tax Returns 

2. Copies of your 2 most recent W-2 forms from your employer (if applicable) 

3. Copies of your 2 most recent pay stubs from your employer (if applicable) 

 

Note: In all cases, if you desire any income to be considered, you must supply verification    

          of it at the time you submit your credit application.  For example, income such as   

          Social Security and other retirement income is often not fully disclosed on Individual  

          Federal Income Tax returns.  Therefore, it will become necessary for you to supply us   

          with evidence of this income.  Copies of monthly/annual statements will often suffice,  

          but will be determined upon receipt. 

 

Upon approval of your loan request, Boiling Springs Savings Bank must be named as loss payee on your 

homeowner’s insurance policy.  Coverage on the dwelling must be equal to or greater than the total balances of  

any existing first mortgage and this loan request. 

 
IMPORTANT INFORMATION ABOUT PROCEDURES FOR OPENING A NEW ACCOUNT 

 

To help the government fight the funding of terrorism and money laundering activities, Federal law requires all 

financial institutions to obtain, verify, and record information that identifies each person who opens an account. 

 

What this means for you: When you open an account, we will ask for your name, address, date of birth, and 

other information that will allow us to identify you.  We may also ask to see your driver’s license or other 

identifying documents. 

 

In accordance with the USA PATRIOT ACT, the bank has enacted the Customer Identification Program.  This 

program requires that the Bank obtain one form of primary and one form of secondary identification prior to the 

consummation of your loan. Should your loan request be approved, examples of satisfactory forms of 

identification will be further disclosed in our commitment letter to you. 

 

NOTICE - APPRAISAL COPY:  You have the right to a copy of the appraisal report used in connection with your application 
for credit.  If you wish a copy, please write to us at the mailing address we have provided.  We must hear from you no later 

than 90 days after we notify you about the action taken on your credit application or you withdraw your application. 

 

We are pleased to have this opportunity to serve you.  Should you have any questions concerning this matter, 

please contact our Loan Origination Department between 9 & 4 Monday through Friday at 201-507-3200.  

Additional information on programs and up to date rates can be obtained by either calling our Loan Origination 

Department or visit our website at www.bssbank.com.  Boiling Springs Savings Bank is an Equal Housing 

Lender. 
 

25 Orient Way Rutherford, New Jersey 07070 * (201) 507-3200 * Fax (201) 635-9775 
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25 Orient Way, Rutherford, NJ     (201) 507-3200    Fax: (201) 635-9775 

 

Consumer Credit Application 
(Please Print or Type) 

LOAN TYPE         FIXED RATE HOME EQUITY LOAN                                 HOME EQUITY LINE OF CREDIT 
                                                      

CHECK APPLICABLE BOX:   INDIVIDUAL CREDIT (Applicant Only)          JOINT CREDIT – If you are applying for a joint account that you and another person will use,    
                                                                                                                                                           complete all sections, providing information about the Joint-Applicant or user.  
                                                                                                                                                            
                                                                                                                                                           We intend to apply for Joint Credit. 
 
                                                                                                                            ____________________________________           __________________________________ 
                                                                                                                             Applicant Signature                                                   Joint-Applicant Signature 

DATE AMOUNT REQUESTED TERM (HELOC-N/A) 

 
 

PROCEEDS OF LOAN TO BE USED FOR: 

Applicant: Complete this section. Also complete “Co-Applicant” section if this is a 

joint application. If you are relying on income from another source for payment of this 
loan, see notice below. 

Joint-Applicant: Complete this section. If you are relying on income from 

another source for payment of this loan, see notice below. 

Name (First, MI, Last)  Complete Marital Status Only if Secured by Real Estate 
                                                                                                                    Unmarried 
                                                                                                                    Married 
                                                                                                                    Separated 
                                                                                                                   
 

Name (First, MI, Last)  Complete Marital Status Only if Secured by Real Estate 
                                                                                                                    Unmarried 
                                                                                                                    Married 
                                                                                                                    Separated 
                                                                                                                    

Address Address 

City                              State                              Zip                            How Long City                              State                              Zip                            How Long 

Social Security #                              Date of Birth                   Phone Number Social Security #                              Date of Birth                   Phone Number 

Are you other than a U.S. citizen or permanent alien?      Yes (explain below)    No Are you other than a U.S. citizen or permanent alien?      Yes (explain below)    No 

Email Address Email Address 

 Own        Mortgage/Rent Payment                   Mortgage Holder or Landlord 
 Rent 

 Own        Mortgage/Rent Payment                   Mortgage Holder or Landlord 
 Rent 

Employer Name/If Self Employed Name of Business              How Long Employed Employer Name/If Self Employed Name of Business              How Long Employed 

Employer Address Employer Address 

City                                              State                                Zip City                                              State                                Zip 

Annual Salary                              Position                            Business Phone Annual Salary                              Position                            Business Phone 

Previous Employer Name (if  less than 3 years as current employment) Previous Employer Name (if  less than 3 years as current employment) 

Address Address 

Position                                                                                 How Long Employed Position                                                                                 How Long Employed 

Name of Nearest Relative Not Living With You Name of Nearest Relative Not Living With You 

Address Address 

Phone                                                                                    Relationship Phone                                                                                    Relationship 

Other Income: List all other sources of income e.g. p/t work, social security, dividends, etc. (NOTICE: Alimony, child support, or separate maintenance income need not 

be revealed if you do not wish to have it considered as basis for repaying this obligation.) If you wish to rely on other income, you must provide us with the name, address, and 
phone number of the person(s) who will be making payments to you in the “Provider” section below. Use an additional page if needed. 

Applicant Other Income                                                   Source Applicant Other Income                                                    Source 

Provider Provider 

 
If my loan is granted, please charge the monthly payment of this obligation to my BSSB 
 
(   ) checking account                  (   ) statement savings account                       ACCOUNT #: _____________________________________________________________ 



Check 
If to 

Be paid 
In full 

With this 
loan 

 

PLEASE COMPLETE 

Financial Statement Information (values are in whole dollars) 

 

Assets 
Cash in Banks 
 
___________________    $____________ 
 
___________________    $____________ 
 
___________________    $____________ 
 
___________________    $____________ 
 
 
Stocks/Bonds 
 
___________________    $____________ 
 
___________________    $____________ 
 
___________________    $____________ 
 
___________________    $____________ 
 
 
Cash Value Life Insurance 
 
___________________    $____________ 
 
 
Real Estate 
 
1. _________________    $____________ 
 
2. _________________    $____________ 
 
3. _________________    $____________ 
 
 
List Other Tangible Assets 
 
___________________    $____________ 
 
___________________    $____________ 
 
___________________    $____________ 
 
___________________    $____________ 
 
___________________    $____________ 
 
                 Total Assets    $____________ 
 
 

 

Liabilities 
Lender                           Account #                          Balance                Payment  

 
___________________  __________________    $____________   $___________   
 
___________________  __________________    $____________   $___________   
 
___________________  __________________    $____________   $___________   
 
___________________  __________________    $____________   $___________   
 
___________________  __________________    $____________   $___________   
 
___________________  __________________    $____________   $___________   
 
___________________  __________________    $____________   $___________   
 
___________________  __________________    $____________   $___________   
 
___________________  __________________    $____________   $___________   
 
___________________  __________________    $____________   $___________   
 
___________________  __________________    $____________   $___________   
 
___________________  __________________    $____________   $___________   
 
 
Mortgage 
 
1._________________  __________________    $____________   $___________   
 
2._________________  __________________    $____________   $___________   
 
3._________________  __________________    $____________   $___________   
 
 
Alimony/Child Support                                                                         $___________   
 
 
Total Liabilities                                                     $____________   $___________  
 
 
Net Worth                                                                                            $___________  
(Total Assets Minus Total Liabilities)   

Real Property Information : For Home Equity Loans and Lines of Credit  please provide informat ion on the property that wil l be used to secure loan.  

Address (No. and Street)                                Town/City                                                        County                                                  State                                                     Zip 

 Single Family Home     Condo                Principal Residence of Applicant            Year Built              Lot #/Block #             Date Purchased                Purchase Price          
 Town Home                  2-4 Family           Yes    No                                                                                /                                                                  $ 

Present Value                             Mortgage Balance                               Mortgage Held By:                      Monthly Payment                            Annual Property Taxes 
$                                                 $                                                                                                               $                                                      $ 

Are Taxes Included in Payment?                    Annual Insurance Premium                      Is Ins. Premium Included in Payment                    Name of Insurance Company 
 Yes    No                                                  $                                                                Yes    No 

Second Mortgage Holder                                                                            Second Mortgage Balance                                Monthly Payment              Fixed Rate/Term 
                                                                                                                    $                                                                         $                                         Revolving Line of Credit 

List names and addresses of all co-owners or others who may have an interest in the property, other than the applicant(s): 



NOTICE – APPRAISAL COPY: You have the right to a copy of the appraisal report used in connection with your application for credit. If you want a copy, please write to 
us at the mailing address we have provided. We must hear from you no later than ninety (90) days after we notify you about the action taken on your credit application or when 
you withdraw your application. In your letter, give us the following information: loan or application number (if known), date of application, name(s), property address and current 
mailing address. 

Applies to Home Equity Loans Only - The following information is requested by the Federal Government for certain types of loans related to a dwelling in order to 
monitor the lender’s compliance with equal credit opportunity, fair housing laws. You are not required to furnish this information, but are encouraged to do so. You may select 
one or more designations for “race”. The law provides that a lender may not discriminate on the basis of this information, nor on whether you choose to furnish it. However, if 
you choose not to furnish the information and you have made this application in person, under federal regulations the lender is required to note ethnicity, race and sex on the 
basis of visual observation or surname. If you do not wish to furnish the information, please check below. 

APPLICANT: 
 I do not wish to furnish this information 

CO-APPLICANT: 
 I do not wish to furnish this information 

Ethnicity: 
 Hispanic or Latino    Not Hispanic or Latino 

Ethnicity: 
 Hispanic or Latino    Not Hispanic or Latino 

Race: 
 American Indian, Alaskan Native    Native Hawaiian or Other Pacific Islander 
 Asian                                               White 
 Black or African American 

Race: 
 American Indian, Alaskan Native    Native Hawaiian or Other Pacific Islander 
 Asian                                               White 
 Black or African American 

Sex: 
 Female     Male 

Sex: 
 Female     Male 

AUTHORIZATION 
I/WE AUTHORIZE the Lender to make whatever credit inquiries it deems necessary in connection with this credit application or in the course of review of collection 
of any credit extended in reliance on the application. I/We authorize and instruct any person or consumer reporting agency to compile and furnish to the lender any 
information it may have or obtain in response to such credit inquiries and agree that same shall remain your property whether or not credit is extended. All 
information set forth in this application is declared to be a true representation of facts for the purpose of obtaining the credit requested. Any willful 
misrepresentation on this application could result in criminal action.  I/WE understand that the original or a copy of this application will be retained by you, even if 
the loan is not granted. 

Applicant’s Signature                                                                    Date Co-Applicant’s Signature                                                              Date 

HOW DID YOU HEAR ABOUT US? FOR LENDER’S USE ONLY 

ORIGINATION TRACKING: 
 
 DIRECT MAIL         CUSTOMER REFERRAL         TELEMARKETING 
 
 WALK-IN                 EMPLOYEE REFERRAL       STATEMENT STUFFER 
 
 LOBBY SIGN          NEWSPAPER (Name)______________________________ 
 
 OTHER____________________________________________________________ 

HOW WAS APPLICATION RECEIVED: 
 
 BY MAIL                                 IN PERSON 
 
 TELEPHONE                          FACSIMILE 
 
ACCEPTED BY:______________________________________________________ 
                                                               BANK REPRESENTATIVE’S NAME 

BRANCH LOCATION:__________________________________________________ 

 

 

Office Locations 

Corporate Headquarters Hillsdale Montclair Rochelle Park 

25 Orient Way 440 Hillsdale Avenue 122 Watchung Avenue 250 West Passaic Street 

Rutherford, NJ 07070 Hillsdale, NJ 07642 Upper Montclair, NJ 07043 Rochelle Park, NJ 07662 

201-939-5000 201-666-6711 973-233-1005 201-843-7005 

    

Clifton Lake Hiawatha Montville 

Clifton Commons Shop. Cntr. 
Rutherford 

66 North Beverwyck Road 448 Main Road 25 Orient Way 

102 Kingsland Road  Lake Hiawatha, NJ 07034 Towaco, NJ 07082 Rutherford, NJ 07070 

Clifton, NJ 07014 973-257-8882 973-588-9300 201-939-6600 

973-365-6000    

 Lincoln Park 280 Union Avenue Ridgewood 

60 Beaverbrook Road Florham Park 1124 East Ridgewood Avenue Rutherford, NJ 07070 

209 Ridgedale Avenue Lincoln Park, NJ 07035 Ridgewood, NJ 07450 201-933-4140 

Florham Park, NJ 07932 973-696-7100 201-445-4000  

973-301-1940   

 
Wyckoff 

55 North Broad Street Lyndhurst Boulder Run Shop. Cntr. 

753 Ridge Road Glen Rock Ridgewood, NJ 07450 319 Franklin Avenue 

217 Rock Road Lyndhurst, NJ 07071 201-445-4002 Wyckoff, NJ 07481 

Glen Rock, NJ 07452 201-939-5550  201-891-2400 

201-445-4008  531 North Maple Avenue  

 Ridgewood, NJ 07450 Mahwah  

6 East Ramapo Avenue Glen Ridge 201-445-7887  

222 Ridgewood Avenue Mahwah, NJ 07430   

Glen Ridge, NJ 07028 201-512-9300   

973-387-8288    
 

“Come Home to Better Banking” 
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HOME EQUITY LINE OF CREDIT
EARLY DISCLOSURE

NMLS Company Identifier:

NMLS Originator Identifier:

In this disclosure the words "you" and "your" mean the recipient of this disclosure, and the words "we," "us" and "our" mean
, the Lender listed above. "e" means an estimate.

IMPORTANT TERMS OF OUR HOME EQUITY LINE OF CREDIT

RETENTION OF INFORMATION. This disclosure contains important information about our home equity line of credit,

("Account"). You should read it carefully and keep a copy for your records.

AVAILABILITY OF TERMS. All of the terms described below are subject to change. If these terms change (other than the Annual
Percentage Rate) and you decide, as a result, not to enter into an Agreement with us, you are entitled to a refund of any fees you paid to us or

anyone else in connection with your application.

SECURITY INTEREST. We will take a security interest in your home (collateral). You could lose your home if you do not meet the
obligations in your Agreement with us.

POSSIBLE ACTIONS. We can terminate your Account and require you to pay us the entire outstanding balance in one payment if: you engage
in fraud or material misrepresentation in connection with the Account; or you do not meet the repayment terms; and/or your action or inaction
adversely affects the collateral or our rights in the collateral.

We can refuse to make additional extensions of credit or reduce your credit limit if: the value of the dwelling securing the Account declines
significantly below its appraised value for purposes of the Account; or we reasonably believe you will not be able to meet the repayment
requirements due to a material change in your financial circumstances; or you are in default of a material obligation in the Agreement; or
government action prevents us from imposing the Annual Percentage Rate provided for or impairs our security interest such that the value of the
interest is less than 120 percent of the credit line; or a regulatory agency has notified us that continued advances would constitute an unsafe and

unsound practice; and/or the maximum Annual Percentage Rate is reached.

MINIMUM PAYMENT REQUIREMENTS. You can obtain advances of credit for months (the "Draw Period"). During the Draw
Period, payments will be due monthly. Your minimum periodic payment will be equal to the greater of % of the outstanding principal

balance of your Account plus the accrued interest as of the closing date of each billing statement or $ , unless your unpaid balance is less
than the latter amount, in which case your minimum payment will be that amount.

After the Draw Period ends, you will no longer be able to obtain credit advances and must pay the outstanding balance over months (the
"Repayment Period"). During the Repayment Period, payments will be due monthly. Your minimum periodic payment during the Repayment
Period will be calculated in the same way as it was during the Draw Period.

MINIMUM-PAYMENT EXAMPLE. If you made only the minimum monthly payments and took no other credit advances, it would take

years to pay off a credit advance of $10,000.00 at an ANNUAL PERCENTAGE RATE of %. During the Draw Period, you
would make monthly payments of $ . This would be followed by one final payment of $ .

FEES AND CHARGES. To open and maintain your Account, you must carry insurance on the property securing your Account. There are no
other fees and charges associated with this Account.

TAX DEDUCTIBILITY. You should consult a tax advisor regarding the deductibility of interest and charges for the Account.

OTHER PRODUCTS . If you ask, we will provide you with information on our other available home equity products.

MINIMUM TRANSACTION REQUIREMENTS. The minimum initial credit advance for this Account is $ . The minimum ongoing
credit advance for this Account is $ .

VARIABLE RATE FEATURE. The Account has a variable rate feature. The Annual Percentage Rate (corresponding to the periodic rate) and
the minimum payment can change as a result. This Annual Percentage Rate does not include costs other than interest. The Annual Percentage
Rate is based on the value of an index. The index is

and is . To determine the Annual Percentage Rate that will
apply to your Account, we subtract a margin from the value of the index. Ask us for the current index value, margin and Annual Percentage
Rate. After you open an Account, rate information will be provided on periodic statements that we furnish to you.

© 2006-2011 Compliance Systems, Inc. 88F2-2A66 - 2012CLS1.0.227

Home Equity Line Of Credit - Early Disclosure DL2095 Page 1 of 2 www.compliancesystems.com

* *

710383
762465

Boiling Springs
Savings Bank

Boiling Springs
Savings Bank Home Equity Line of Credit

120
0.416

100.00

240

10.083 3.750
120 100.00 8.91

500.00
500.00

the Wall Street Journal published Prime Rate ("Index") (if published in a range, the
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RATE CHANGES. The Annual Percentage Rate can change monthly. The maximum ANNUAL PERCENTAGE RATE that can apply is
%. Apart from this rate cap, there is no limit on the amount by which the rate can change in any one-year period, except that under no

circumstances will the rate ever be less than % per annum.

MAXIMUM-RATE AND PAYMENT EXAMPLE. If the ANNUAL PERCENTAGE RATE during the Draw Period equaled the %
maximum and you had an outstanding balance of $10,000.00, your minimum payment would be $ . The maximum Annual Percentage
Rate could be reached the first time your Annual Percentage Rate changes, unless your initial rate is equal to the maximum, in which case it

would be reached immediately. If you had an outstanding balance of $10,000.00 at the beginning of the Repayment Period, the minimum

payment at the maximum ANNUAL PERCENTAGE RATE of % would be $ . This Annual Percentage Rate could be reached at
the beginning of the Repayment Period.

HISTORICAL EXAMPLE. The following table shows how the Annual Percentage Rate and the minimum payments for a single $10,000.00
credit advance would have changed based on changes in the index over the past 15 years. The index values are from

of each year. While only one payment amount per year is shown, payments would have varied during each year. The table assumes that no

additional credit advances were taken, that only the minimum payments were made, and that the rate remained constant during each year. It does
not necessarily indicate how the index or your payments will change in the future.

Year Index Margin*

ANNUAL
PERCENTAGE

RATE
Minimum Periodic

Payment

% - % % $

% - % % $

% - % % $

% - % % $

% - % % *** $

% - % % *** $

% - % % $

% - % % $

% - % % $

% - % % $
1/

% - % % $

% - % % $

% - % % $

% - % % *** $

% - % % *** $

* This is a margin we have used recently.

*** This rate reflects the lifetime rate change limit.
1/ Draw period ends on the month.

ADDITIONAL PROVISIONS.
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15.000
3.750

15.000
166.60

15.000 166.60

the last business day of
May

1999 7.750 1.000 6.750 100.00

2000 9.000 1.000 8.000 102.41

2001 7.500 1.000 6.500 100.00

2002 4.750 1.000 3.750 100.00

2003 4.250 1.000 3.750 100.00

2004 4.000 1.000 3.750 100.00

2005 5.750 1.000 4.750 100.00

2006 7.750 1.000 6.750 100.00

2007 8.250 1.000 7.250 100.00

2008 5.000 1.000 4.000 100.00

2009 5.000 1.000 4.000 100.00

2010 5.000 1.000 4.000 100.00

2011 5.000 1.000 4.000 0.00

2012 3.250 1.000 3.750 0.00

2013 3.250 1.000 3.750 0.00

120th

Early Retirement Fee - $500.00 - Due if the line is closed at your request within 18 months of
origination.

Dormancy Fee - $50.00 - Due if the account remains inactive for a period of 12 consecutive months.

C-13-000097



What you should know about

Home Equity Lines
of Credit

The Federal Reserve Board

Board of Governors of the Federal Reserve System
www.federalreserve.gov
0412
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en
ts 

 

  A

m
o

u
n

t/len
g

th
 o

f d
isco

u
n

t (if an
y

) 

 

  In

terest-rate cap
 an

d
 fl o

o
r 

L
e
n

g
th

 o
f p

la
n

 
D

raw
 p

erio
d

 

 
R

ep
ay

m
en

t p
erio

d
 

In
itia

l fe
e
s

 
A

p
p

raisal fee 

 
A

p
p

licatio
n

 fee 

 
U

p
-fro

n
t ch

arg
es, in

clu
d

in
g

 p
o

in
ts 

 
C

lo
sin

g
 co

sts 

R
e
p
a
y
m

e
n
t T

e
r
m

s
 

 

D
u

rin
g

 th
e
 d

ra
w

 p
e
rio

d

 
In

terest an
d

 p
rin

cip
al p

ay
m

en
ts 

 

 
In

terest-o
n

ly
 p

ay
m

en
ts 

 

 
F

u
lly

 am
o

rtizin
g

 p
ay

m
en

ts 
 

W
h

e
n

 th
e
 d

ra
w

 p
e
rio

d
 e

n
d

s

 
B

allo
o

n
 p

ay
m

en
t? 

 

 
R

en
ew

al av
ailab

le? 
 

 
R

e
fi n

an
cin

g
 o

f b
alan

ce b
y

 len
d

er? 
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W
h

a
t is

 a
 h

o
m

e
 e

q
u

ity
 lin

e
 o

f 

c
re

d
it?

  
A

 h
o

m
e eq

u
ity

 lin
e o

f cred
it is a fo

rm
 o

f rev
o

lv
in

g
 cred

it in
 

w
h

ich
 y

o
u

r h
o

m
e serv

es as co
llateral. B

ecau
se a h

o
m

e oft en
 is a 

co
n

su
m

er’s m
o

st v
alu

ab
le asset, m

an
y

 h
o

m
eo

w
n

ers u
se h

o
m

e 

eq
u

ity
 cred

it lin
es o

n
ly

 fo
r m

ajo
r item

s, su
ch

 as ed
u

catio
n

, h
o

m
e 

im
p

ro
v

em
en

ts, o
r m

ed
ical b

ills, an
d

 ch
o

o
se n

o
t to

 u
se th

em
 fo

r 

d
ay

-to
-d

ay
 ex

p
en

ses.

 
W

ith
 a h

o
m

e eq
u

ity
 lin

e, y
o

u
 w

ill b
e ap

p
ro

v
ed

 fo
r a sp

ecifi c 

am
o

u
n

t o
f cred

it. M
an

y
 len

d
ers set th

e cred
it lim

it o
n

 a h
o

m
e 

eq
u

ity
 lin

e b
y

 tak
in

g
 a p

ercen
tag

e (say, 75%
) o

f th
e h

o
m

e’s 

ap
p

raised
 v

alu
e an

d
 su

b
tractin

g
 fro

m
 th

at th
e b

alan
ce o

w
ed

 o
n

 

th
e ex

istin
g

 m
o

rtg
ag

e. F
o

r ex
am

p
le: 

  
A

p
p

raised
 v

alu
e o

f h
o

m
e 

$100,000    
 

P
ercen

tag
e 

 x
 75%

 
P

ercen
tag

e o
f ap

p
raised

 v
alu

e 
= $ 75,000  

 
L

ess b
alan

ce o
w

ed
 o

n
 m

o
rtg

ag
e 

– $ 40,000  
 

P
o

ten
tial lin

e o
f cred

it 
$ 35,000   

  
In

 d
eterm

in
in

g
 y

o
u

r actu
al cred

it lim
it, th

e len
d

er w
ill also

 

co
n

sid
er y

o
u

r ab
ility

 to
 rep

ay
 th

e lo
an

 (p
rin

cip
al an

d
 in

terest) b
y

 

lo
o

k
in

g
 at y

o
u

r in
co

m
e, d

eb
ts, an

d
 o

th
er fi n

an
cial o

b
lig

atio
n

s as 

w
ell as y

o
u

r cred
it h

isto
ry.

 
M

an
y

 h
o

m
e eq

u
ity

 p
lan

s set a fi x
ed

 p
erio

d
 d

u
rin

g
 w

h
ich

 y
o

u
 

can
 b

o
rro

w
 m

o
n

ey, su
ch

 as 10 y
ears. A

t th
e en

d
 o

f th
is “d

raw
 

p
erio

d
,” y

o
u

 m
ay

 b
e allo

w
ed

 to
 ren

ew
 th

e cred
it lin

e. If y
o

u
r 
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f C
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it 

p
lan

 d
o

es n
o

t allo
w

 ren
ew

als, y
o

u
 w

ill n
o

t b
e ab

le to
 b

o
rro

w
 

ad
d

itio
n

al m
o

n
ey

 o
n

ce th
e p

erio
d

 h
as en

d
ed

. S
o

m
e p

lan
s m

ay
 

call fo
r p

ay
m

en
t in

 fu
ll o

f an
y

 o
u

tstan
d

in
g

 b
alan

ce at th
e en

d
 o

f 

th
e p

erio
d

. O
th

ers m
ay

 allo
w

 rep
ay

m
en

t o
v

er a fi x
ed

 p
erio

d
 (th

e 

“rep
ay

m
en

t p
erio

d
”), fo

r ex
am

p
le, 10 y

ears.

 
O

n
ce ap

p
ro

v
ed

 fo
r a h

o
m

e eq
u

ity
 lin

e o
f cred

it, y
o

u
 w

ill m
o

st 

lik
ely

 b
e ab

le to
 b

o
rro

w
 u

p
 to

 y
o

u
r cred

it lim
it w

h
en

ev
er y

o
u

 

w
an

t. T
y

p
ically, y

o
u

 w
ill u

se sp
ecial ch

eck
s to

 d
raw

 o
n

 y
o

u
r 

lin
e. U

n
d

er so
m

e p
lan

s, b
o

rro
w

ers can
 u

se a cred
it card

 o
r o

th
er 

m
ean

s to
 d

raw
 o

n
 th

e lin
e.

 
T

h
ere m

ay
 b

e o
th

er lim
itatio

n
s o

n
 h

o
w

 y
o

u
 u

se th
e lin

e. S
o

m
e 

p
lan

s m
ay

 req
u

ire y
o

u
 to

 b
o

rro
w

 a m
in

im
u

m
 am

o
u

n
t each

 tim
e 

y
o

u
 d

raw
 o

n
 th

e lin
e (fo

r ex
am

p
le, $300) o

r k
eep

 a m
in

im
u

m
 

am
o

u
n

t o
u

tstan
d

in
g

. S
o

m
e p

lan
s m

ay
 also

 req
u

ire th
at y

o
u

 tak
e 

an
 in

itial ad
v

an
ce w

h
en

 th
e lin

e is set u
p

. 

W
h
a
t s

h
o
u
ld

 y
o
u
 lo

o
k
 fo

r w
h
e
n
 s

h
o
p
p
in

g
 

fo
r a

 p
la

n
?

 
If y

o
u

 d
ecid

e to
 ap

p
ly

 fo
r a h

o
m

e eq
u

ity
 lin

e o
f cred

it, lo
o

k
 fo

r 

th
e p

lan
 th

at b
est m

eets y
o

u
r p

articu
lar n

eed
s. R

ead
 th

e cred
it 

ag
reem

en
t carefu

lly, an
d

 ex
am

in
e th

e term
s an

d
 co

n
d

itio
n

s o
f 

v
ario

u
s p

lan
s, in

clu
d

in
g

 th
e an

n
u

al p
ercen

tag
e rate (A

P
R

) an
d

 

th
e co

sts o
f estab

lish
in

g
 th

e p
lan

. R
em

em
b

er, th
o

u
g

h
, th

at th
e 

A
P

R
 fo

r a h
o

m
e eq

u
ity

 lin
e is b

ased
 o

n
 th

e in
terest rate alo

n
e an

d
 

w
ill n

o
t re

fl ect clo
sin

g
 co

sts an
d

 o
th

er fees an
d

 ch
arg

es, so
 y

o
u

’ll 

n
eed

 to
 co

m
p

are th
ese co

sts, as w
ell as th

e A
P

R
s, am

o
n

g
 len

d
ers. 

 
V

a
ria

b
le in

terest ra
tes

 
H

o
m

e eq
u

ity
 lin

es o
f cred

it ty
p

ically
 in

v
o

lv
e v

ariab
le rath

er th
an

 

fi x
ed

 in
terest rates. T

h
e v

ariab
le rate m

u
st b

e b
ased

 o
n

 a p
u

b
licly

 

av
ailab

le in
d

ex
 (su

ch
 as th

e p
rim

e rate p
u

b
lish

ed
 in

 so
m

e m
ajo

r 
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d
aily

 n
ew

sp
ap

ers o
r a U

.S
. T

reasu
ry

 b
ill rate). In

 su
ch

 cases, th
e 

in
terest rate y

o
u

 p
ay

 fo
r th

e lin
e o

f cred
it w

ill ch
an

g
e, m

irro
rin

g
 

ch
an

g
es in

 th
e v

alu
e o

f th
e in

d
ex

. M
o

st len
d

ers cite th
e in

terest 

rate y
o

u
 w

ill p
ay

 as th
e v

alu
e o

f th
e in

d
ex

 at a p
articu

lar tim
e, 

p
lu

s a “m
arg

in
,” su

ch
 as 2 p

ercen
tag

e p
o

in
ts. B

ecau
se th

e co
st o

f 

b
o

rro
w

in
g

 is tied
 d

irectly
 to

 th
e v

alu
e o

f th
e in

d
ex

, it is im
p

o
r-

tan
t to

 fi n
d

 o
u

t w
h

ich
 in

d
ex

 is u
sed

, h
o

w
 oft en

 th
e v

alu
e o

f th
e 

in
d

ex
 ch

an
g

es, an
d

 h
o

w
 h

ig
h

 it h
as risen

 in
 th

e p
ast. It is also

 

im
p

o
rtan

t to
 n

o
te th

e am
o

u
n

t o
f th

e m
arg

in
.

 
L

en
d

ers so
m

etim
es off er a tem

p
o

rarily
 d

isco
u

n
ted

 in
terest rate 

fo
r h

o
m

e eq
u

ity
 lin

es—
an

 “in
tro

d
u

cto
ry

” rate th
at is u

n
u

su
ally

 

lo
w

 fo
r a sh

o
rt p

erio
d

, su
ch

 as 6 m
o

n
th

s.

 
V

ariab
le-rate p

lan
s secu

red
 b

y
 a d

w
ellin

g
 m

u
st, b

y
 law

, h
av

e a 

ceilin
g

 (o
r cap

) o
n

 h
o

w
 m

u
ch

 y
o

u
r in

terest rate m
ay

 in
crease 

o
v

er th
e life o

f th
e p

lan
. S

o
m

e v
ariab

le-rate p
lan

s lim
it h

o
w

 

m
u

ch
 y

o
u

r p
ay

m
en

t m
ay

 in
crease an

d
 h

o
w

 lo
w

 y
o

u
r in

terest 

rate m
ay

 fall if th
e in

d
ex

 d
ro

p
s.

 
S

o
m

e len
d

ers allo
w

 y
o

u
 to

 co
n

v
ert fro

m
 a v

ariab
le in

terest rate 

to
 a fi x

ed
 rate d

u
rin

g
 th

e life o
f th

e p
lan

, o
r let y

o
u

 co
n

v
ert all o

r 

a p
o

rtio
n

 o
f y

o
u

r lin
e to

 a fi x
ed

-term
 in

stallm
en

t lo
an

.

C
o
s
ts

 o
f e

s
ta

b
lis

h
in

g
 a

n
d
 m

a
in

ta
in

in
g
 a

 

h
o
m

e
 e

q
u
ity

 lin
e

 
M

an
y

 o
f th

e co
sts o

f sett in
g

 u
p

 a h
o

m
e eq

u
ity

 lin
e o

f cred
it are 

sim
ilar to

 th
o

se y
o

u
 p

ay
 w

h
en

 y
o

u
 g

et a m
o

rtg
ag

e. F
o

r ex
am

p
le: 


 

A
 fee fo

r a p
ro

p
erty

 ap
p

raisal to
 estim

ate th
e v

alu
e o

f y
o

u
r 

h
o

m
e;


 

A
n

 ap
p

licatio
n

 fee, w
h

ich
 m

ay
 n

o
t b

e refu
n

d
ed

 if y
o

u
 are 

tu
rn

ed
 d

o
w

n
 fo

r cred
it;
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f C
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
 

U
p

-fro
n

t ch
arg

es, su
ch

 as o
n

e o
r m

o
re “p

o
in

ts” (o
n

e p
o

in
t 

eq
u

als 1 p
ercen

t o
f th

e cred
it lim

it); an
d


 

C
lo

sin
g

 co
sts, in

clu
d

in
g

 fees fo
r att o

rn
ey

s, title search
, m

o
rt-

g
ag

e p
rep

aratio
n

 an
d

 fi lin
g

, p
ro

p
erty

 an
d

 title in
su

ran
ce, 

an
d

 tax
es.

 
In

 ad
d

itio
n

, y
o

u
 m

ay
 b

e su
b

ject to
 certain

 fees d
u

rin
g

 th
e p

lan
 

p
erio

d
, su

ch
 as an

n
u

al m
em

b
ersh

ip
 o

r m
ain

ten
an

ce fees an
d

 a 

tran
sactio

n
 fee ev

ery
 tim

e y
o

u
 d

raw
 o

n
 th

e cred
it lin

e.

 
Y

o
u

 co
u

ld
 fi n

d
 y

o
u

rself p
ay

in
g

 h
u

n
d

red
s o

f d
o

llars to
 estab

-

lish
 th

e p
lan

. A
n

d
 if y

o
u

 w
ere to

 d
raw

 o
n

ly
 a sm

all am
o

u
n

t 

ag
ain

st y
o

u
r cred

it lin
e, th

o
se in

itial ch
arg

es w
o

u
ld

 su
b

stan
tially

 

in
crease th

e co
st o

f th
e fu

n
d

s b
o

rro
w

ed
. O

n
 th

e o
th

er h
an

d
, 

b
ecau

se th
e len

d
er’s risk

 is lo
w

er th
an

 fo
r o

th
er fo

rm
s o

f cred
it, 

as y
o

u
r h

o
m

e serv
es as co

llateral, an
n

u
al p

ercen
tag

e rates fo
r 

h
o

m
e eq

u
ity

 lin
es are g

en
erally

 lo
w

er th
an

 rates fo
r o

th
er ty

p
es 

o
f cred

it. T
h

e in
terest y

o
u

 sav
e co

u
ld

 off set th
e co

sts o
f estab

-

lish
in

g
 an

d
 m

ain
tain

in
g

 th
e lin

e. M
o

reo
v

er, so
m

e len
d

ers w
aiv

e 

so
m

e o
r all o

f th
e clo

sin
g

 co
sts.

 H
o
w

 w
ill y

o
u
 re

p
a
y
 y

o
u
r h

o
m

e
 e

q
u
ity

 p
la

n
?

 
B

efo
re en

terin
g

 in
to

 a p
lan

, co
n

sid
er h

o
w

 y
o

u
 w

ill p
ay

 b
ack

 th
e 

m
o

n
ey

 y
o

u
 b

o
rro

w
. S

o
m

e p
lan

s set a m
in

im
u

m
 m

o
n

th
ly

 p
ay

-

m
en

t th
at in

clu
d

es a p
o

rtio
n

 o
f th

e p
rin

cip
al (th

e am
o

u
n

t y
o

u
 

b
o

rro
w

) p
lu

s accru
ed

 in
terest. B

u
t, u

n
lik

e w
ith

 ty
p

ical in
stall-

m
en

t lo
an

 ag
reem

en
ts, th

e p
o

rtio
n

 o
f y

o
u

r p
ay

m
en

t th
at g

o
es 

to
w

ard
 p

rin
cip

al m
ay

 n
o

t b
e en

o
u

g
h

 to
 rep

ay
 th

e p
rin

cip
al b

y
 

th
e en

d
 o

f th
e term

. O
th

er p
lan

s m
ay

 allo
w

 p
ay

m
en

t o
f in

terest 

on
ly d

u
rin

g
 th

e life o
f th

e p
lan

, w
h

ich
 m

ean
s th

at y
o

u
 p

ay
 n

o
th

-

in
g

 to
w

ard
 th

e p
rin

cip
al. If y

o
u

 b
o

rro
w

 $10,000, y
o

u
 w

ill o
w

e 

th
at am

o
u

n
t w

h
en

 th
e p

ay
m

en
t p

lan
 en

d
s. 
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R

eg
ard

less o
f th

e m
in

im
u

m
 req

u
ired

 p
ay

m
en

t o
n

 y
o

u
r h

o
m

e 

eq
u

ity
 lin

e, y
o

u
 m

ay
 ch

o
o

se to
 p

ay
 m

o
re, an

d
 m

an
y

 len
d

ers 

off er a ch
o

ice o
f p

ay
m

en
t o

p
tio

n
s. M

an
y

 co
n

su
m

ers ch
o

o
se to

 

p
ay

 d
o

w
n

 th
e p

rin
cip

al reg
u

larly
 as th

ey
 d

o
 w

ith
 o

th
er lo

an
s. 

F
o

r ex
am

p
le, if y

o
u

 u
se y

o
u

r lin
e to

 b
u

y
 a b

o
at, y

o
u

 m
ay

 w
an

t to
 

p
ay

 it off  as y
o

u
 w

o
u

ld
 a ty

p
ical b

o
at lo

an
.

 
W

h
atev

er y
o

u
r p

ay
m

en
t arran

g
em

en
ts d

u
rin

g
 th

e life o
f th

e 

p
lan

—
w

h
eth

er y
o

u
 p

ay
 so

m
e, a litt le, o

r n
o

n
e o

f th
e p

rin
cip

al 

am
o

u
n

t o
f th

e lo
an

—
w

h
en

 th
e p

lan
 en

d
s, y

o
u

 m
ay

 h
av

e to
 p

ay
 

th
e en

tire b
alan

ce o
w

ed
, all at o

n
ce. Y

o
u

 m
u

st b
e p

rep
ared

 to
 

m
ak

e th
is “b

allo
o

n
 p

ay
m

en
t” b

y
 re

fi n
an

cin
g

 it w
ith

 th
e len

d
er, 

b
y

 o
b

tain
in

g
 a lo

an
 fro

m
 an

o
th

er len
d

er, o
r b

y
 so

m
e o

th
er 

m
ean

s. If y
o

u
 are u

n
ab

le to
 m

ak
e th

e b
allo

o
n

 p
ay

m
en

t, y
o

u
 

co
u

ld
 lo

se y
o

u
r h

o
m

e.

 
If y

o
u

r p
lan

 h
as a v

ariab
le in

terest rate, y
o

u
r m

o
n

th
ly

 p
ay

m
en

ts 

m
ay

 ch
an

g
e. A

ssu
m

e, fo
r ex

am
p

le, th
at y

o
u

 b
o

rro
w

 $10,000 

u
n

d
er a p

lan
 th

at calls fo
r in

terest-o
n

ly
 p

ay
m

en
ts. A

t a 10%
 

in
terest rate, y

o
u

r m
o

n
th

ly
 p

ay
m

en
ts w

o
u

ld
 b

e $83. If th
e rate 

rises o
v

er tim
e to

 15%
, y

o
u

r m
o

n
th

ly
 p

ay
m

en
ts w

ill in
crease to

 

$125. S
im

ilarly, if y
o

u
 are m

ak
in

g
 p

ay
m

en
ts th

at co
v

er in
terest 

p
lu

s so
m

e p
o

rtio
n

 o
f th

e p
rin

cip
al, y

o
u

r m
o

n
th

ly
 p

ay
m

en
ts m

ay
 

in
crease, u

n
less y

o
u

r ag
reem

en
t calls fo

r k
eep

in
g

 p
ay

m
en

ts th
e 

sam
e th

ro
u

g
h

o
u

t th
e p

lan
 p

erio
d

.

 
If y

o
u

 sell y
o

u
r h

o
m

e, y
o

u
 w

ill p
ro

b
ab

ly
 b

e req
u

ired
 to

 p
ay

 off  
y

o
u

r h
o

m
e eq

u
ity

 lin
e in

 fu
ll im

m
ed

iately. If y
o

u
 are lik

ely
 to

 

sell y
o

u
r h

o
m

e in
 th

e n
ear fu

tu
re, co

n
sid

er w
h

eth
er it m

ak
es 

sen
se to

 p
ay

 th
e u

p
-fro

n
t co

sts o
f sett in

g
 u

p
 a lin

e o
f cred

it. A
lso

 

k
eep

 in
 m

in
d

 th
at ren

tin
g

 y
o

u
r h

o
m

e m
ay

 b
e p

ro
h

ib
ited

 u
n

d
er 

th
e term

s o
f y

o
u

r ag
reem

en
t.
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L
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e
s
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f c
re

d
it v

s
. tra

d
itio

n
a
l s

e
c
o
n
d
 

m
o
r
tg

a
g
e
 lo

a
n
s
 

 
If y

o
u

 are th
in

k
in

g
 ab

o
u

t a h
o

m
e eq

u
ity

 lin
e o

f cred
it, y

o
u

 m
ig

h
t 

also
 w

an
t to

 co
n

sid
er a trad

itio
n

al seco
n

d
 m

o
rtg

ag
e lo

an
. T

h
is 

ty
p

e o
f lo

an
 p

ro
v

id
es y

o
u

 w
ith

 a fi x
ed

 am
o

u
n

t o
f 

m
o

n
ey, rep

ay
ab

le o
v

er a fi x
ed

 p
erio

d
. In

 m
o

st cases, 

th
e p

ay
m

en
t sch

ed
u

le calls fo
r eq

u
al p

ay
m

en
ts th

at 

p
ay

 off  th
e en

tire lo
an

 w
ith

in
 th

e lo
an

 p
erio

d
. Y

o
u

 

m
ig

h
t co

n
sid

er a seco
n

d
 m

o
rtg

ag
e in

stead
 o

f 

a h
o

m
e eq

u
ity

 lin
e if, fo

r ex
am

p
le, y

o
u

 n
eed

 a 

set am
o

u
n

t fo
r a sp

ecifi c p
u

rp
o

se, su
ch

 as an
 

ad
d

itio
n

 to
 y

o
u

r h
o

m
e.

In
 d

ecid
in

g
 w

h
ich

 ty
p

e o
f lo

an
 b

est su
its 

y
o

u
r n

eed
s, co

n
sid

er th
e co

sts u
n

d
er th

e tw
o

 

altern
ativ

es. L
o

o
k

 at b
o

th
 th

e A
P

R
 an

d
 o

th
er 

ch
arg

es. D
o

 n
o

t, h
o

w
ev

er, sim
p

ly
 co

m
p

are 
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n
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th
e A

P
R

s, b
ecau

se th
e A

P
R

s o
n

 th
e tw

o
 ty

p
es o

f lo
an

s are fi g
-

u
red

 d
iff eren

tly
: 


 

T
h

e A
P

R
 fo

r a trad
itio

n
al seco

n
d

 m
o

rtg
ag

e lo
an

 tak
es in

to
 

acco
u

n
t th

e in
terest rate ch

arg
ed

 p
lu

s p
o

in
ts an

d
 o

th
er 

fi n
an

ce ch
arg

es. 


 

T
h

e A
P

R
 fo

r a h
o

m
e eq

u
ity

 lin
e o

f cred
it is b

ased
 o

n
 th

e 

p
erio

d
ic in

terest rate alo
n

e. It d
o

es n
o

t in
clu

d
e p

o
in

ts o
r 

o
th

er ch
arg

es. 

 
D

isclo
su

res fro
m

 len
d

ers
 

 
T

h
e fed

eral T
ru

th
 in

 L
en

d
in

g
 A

ct req
u

ires len
d

ers to
 d

isclo
se th

e 

im
p

o
rtan

t term
s an

d
 co

sts o
f th

eir h
o

m
e eq

u
ity

 p
lan

s, in
clu

d
in

g
 

th
e A

P
R

, m
iscellan

eo
u

s ch
arg

es, th
e p

ay
m

en
t term

s, an
d

 in
fo

r-

m
atio

n
 ab

o
u

t an
y

 v
ariab

le-rate featu
re. A

n
d

 in
 g

en
eral, n

eith
er 

th
e len

d
er n

o
r an

y
o

n
e else m

ay
 ch

arg
e a fee u

n
til aft er y

o
u

 h
av

e 

receiv
ed

 th
is in

fo
rm

atio
n

. Y
o

u
 u

su
ally

 g
et th

ese d
isclo

su
res 

w
h

en
 y

o
u

 receiv
e an

 ap
p

licatio
n

 fo
rm

, an
d

 y
o

u
 w

ill g
et ad

d
i-

tio
n

al d
isclo

su
res b

efo
re th

e p
lan

 is o
p

en
ed

. If an
y

 term
 (o

th
er 

th
an

 a v
ariab

le-rate featu
re) ch

an
g

es b
efo

re th
e p

lan
 is o

p
en

ed
, 

th
e len

d
er m

u
st retu

rn
 all fees if y

o
u

 d
ecid

e n
o

t to
 en

ter in
to

 th
e 

p
lan

 b
ecau

se o
f th

e ch
an

g
e.

 
W

h
en

 y
o

u
 o

p
en

 a h
o

m
e eq

u
ity

 lin
e, th

e tran
sactio

n
 p

u
ts y

o
u

r 

h
o

m
e at risk

. If th
e h

o
m

e in
v

o
lv

ed
 is y

o
u

r p
rin

cip
al d

w
ellin

g
, 

th
e T

ru
th

 in
 L

en
d

in
g

 A
ct g

iv
es y

o
u

 3 d
ay

s fro
m

 th
e d

ay
 th

e 

acco
u

n
t w

as o
p

en
ed

 to
 can

cel th
e cred

it lin
e. T

h
is rig

h
t allo

w
s 

y
o

u
 to

 ch
an

g
e y

o
u

r m
in

d
 fo

r an
y

 reaso
n

. Y
o

u
 sim

p
ly

 in
fo

rm
 th

e 

len
d

er in
 w

ritin
g

 w
ith

in
 th

e 3-d
ay

 p
erio

d
. T

h
e len

d
er m

u
st th

en
 

can
cel its secu

rity
 in

terest in
 y

o
u

r h
o

m
e an

d
 retu

rn
 all fees—

in
clu

d
in

g
 an

y
 ap

p
licatio

n
 an

d
 ap

p
raisal fees—

p
aid

 to
 o

p
en

 th
e 

acco
u

n
t.
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f C
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W
h
a
t if th

e
 le

n
d
e
r fre

e
z
e
s
 o

r re
d
u
c
e
s
 y

o
u
r 

lin
e
 o

f c
re

d
it?

 
P

lan
s g

en
erally

 p
erm

it len
d

ers to
 freeze o

r red
u

ce a cred
it lin

e 

if th
e v

alu
e o

f th
e h

o
m

e “d
eclin

es sig
n

ifi can
tly

” o
r, w

h
en

 th
e 

len
d

er “reaso
n

ab
ly

 b
eliev

es” th
at y

o
u

 w
ill b

e u
n

ab
le to

 m
ak

e 

y
o

u
r p

ay
m

en
ts d

u
e to

 a “m
aterial ch

an
g

e” in
 y

o
u

r fi n
an

cial 

circu
m

stan
ces. If th

is h
ap

p
en

s, y
o

u
 m

ay
 w

an
t to

:


 

T
a
lk

 w
ith

 y
o

u
r le

n
d

e
r. F

in
d

 o
u

t w
h

at cau
sed

 th
e len

d
er to

 

freeze o
r red

u
ce y

o
u

r cred
it lin

e an
d

 w
h

at, if an
y

th
in

g
, y

o
u

 

can
 d

o
 to

 resto
re it. Y

o
u

 m
ay

 b
e ab

le to
 p

ro
v

id
e ad

d
itio

n
al 

in
fo

rm
atio

n
 to

 resto
re y

o
u

r lin
e o

f cred
it, su

ch
 as d

o
cu

m
en

-

tatio
n

 sh
o

w
in

g
 th

at y
o

u
r h

o
u

se h
as retain

ed
 its v

alu
e o

r 

th
at th

ere h
as n

o
t b

een
 a “m

aterial ch
an

g
e” in

 y
o

u
r fi n

an
cial 

circu
m

stan
ces. Y

o
u

 m
ay

 w
an

t to
 g

et co
p

ies o
f y

o
u

r cred
it 

rep
o

rts (g
o

 to
 th

e F
ed

eral T
rad

e C
o

m
m

issio
n

’s w
eb

site, at 

w
w

w
.ft c.g

o
v

/freerep
o

rts, fo
r in

fo
rm

atio
n

 ab
o

u
t free co

p
ies) 

to
 m

ak
e su

re all th
e in

fo
rm

atio
n

 in
 th

em
 is co

rrect. If y
o

u
r 

len
d

er su
g

g
ests g

ett in
g

 a n
ew

 ap
p

raisal, b
e su

re y
o

u
 d

iscu
ss 

ap
p

raisal fi rm
s in

 ad
v

an
ce so

 th
at y

o
u

 k
n

o
w

 th
ey

 w
ill accep

t 

th
e n

ew
 ap

p
raisal as v

alid
.


 

S
h

o
p

 a
ro

u
n

d
 fo

r a
n

o
th

e
r lin

e
 o

f cre
d

it. If y
o

u
r len

d
er d

o
es 

n
o

t w
an

t to
 resto

re y
o

u
r lin

e o
f cred

it, sh
o

p
 aro

u
n

d
 to

 see 

w
h

at o
th

er len
d

ers h
av

e to
 off er. Y

o
u

 m
ay

 b
e ab

le to
 p

ay
 off  

y
o

u
r o

rig
in

al lin
e o

f cred
it an

d
 tak

e o
u

t an
o

th
er o

n
e. K

eep
 in

 

m
in

d
, h

o
w

ev
er, th

at y
o

u
 m

ay
 n

eed
 to

 p
ay

 so
m

e o
f th

e sam
e 

ap
p

licatio
n

 fees y
o

u
 p

aid
 fo

r y
o

u
r o

rig
in

al lin
e o

f cred
it.
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Glossary

G
lo

s
s
a

ry

A
n
n
u
a
l m

e
m

b
e
r
s
h
ip

 o
r
 m

a
in

t
e
n
a
n
c
e
 fe

e

 
A

n
 an

n
u

al ch
arg

e fo
r access to

 a fi n
an

cial p
ro

d
u

ct su
ch

 as a lin
e 

o
f cred

it, cred
it card

, o
r acco

u
n

t. T
h

e fee is ch
arg

ed
 reg

ard
less o

f 

w
h

eth
er o

r n
o

t th
e p

ro
d

u
ct is u

sed
. 

A
n
n
u
a
l p

e
rc

e
n
ta

g
e
 ra

te
 (A

P
R

)

 
T

h
e co

st o
f cred

it, ex
p

ressed
 as a y

early
 rate. F

o
r clo

sed
-en

d
 

cred
it, su

ch
 as car lo

an
s o

r m
o

rtg
ag

es, th
e A

P
R

 in
clu

d
es th

e 

in
terest rate, p

o
in

ts, b
ro

k
er fees, an

d
 o

th
er cred

it ch
arg

es th
at th

e 

b
o

rro
w

er is req
u

ired
 to

 p
ay. A

n
 A

P
R

, o
r an

 eq
u

iv
alen

t rate, is n
o

t 

u
sed

 in
 leasin

g
 ag

reem
en

ts. 

A
p
p
lic

a
tio

n
 fe

e

 
F

ees ch
arg

ed
 w

h
en

 y
o

u
 ap

p
ly

 fo
r a lo

an
 o

r o
th

er cred
it. T

h
ese 

fees m
ay

 in
clu

d
e ch

arg
es fo

r p
ro

p
erty

 ap
p

raisal an
d

 a cred
it 

rep
o

rt. 

B
a
llo

o
n
 p

a
y
m

e
n
t

 
A

 larg
e ex

tra p
ay

m
en

t th
at m

ay
 b

e ch
arg

ed
 at th

e en
d

 o
f a m

o
rt-

g
ag

e lo
an

 o
r lease. 

C
a
p
 (in

te
re

s
t ra

te
)

 
A

 lim
it o

n
 th

e am
o

u
n

t th
at y

o
u

r in
terest rate can

 in
crease. T

w
o

 

ty
p

es o
f in

terest-rate cap
s ex

ist. P
eriod

ic ad
ju

stm
en

t cap
s lim

it th
e 

in
terest-rate in

crease fro
m

 o
n

e ad
ju

stm
en

t p
erio

d
 to

 th
e n

ex
t. 

L
ifetim

e cap
s lim

it th
e in

terest-rate in
crease o

v
er th

e life o
f th

e 

lo
an

. B
y

 law
, all ad

ju
stab

le-rate m
o

rtg
ag

es h
av

e an
 o

v
erall cap

.

C
lo

s
in

g
 o

r s
e
ttle

m
e
n
t c

o
s
ts

 
F

ees p
aid

 w
h

en
 y

o
u

 clo
se (o

r sett le) o
n

 a lo
an

. T
h

ese fees m
ay

 

in
clu

d
e ap

p
licatio

n
 fees; title ex

am
in

atio
n

, ab
stract o

f title, title 
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in
su

ran
ce, an

d
 p

ro
p

erty
 su

rv
ey

 fees; fees fo
r p

rep
arin

g
 d

eed
s, 

m
o

rtg
ag

es, an
d

 sett lem
en

t d
o

cu
m

en
ts; att o

rn
ey

s’ fees; reco
rd

-

in
g

 fees; estim
ated

 co
sts o

f tax
es an

d
 in

su
ran

ce; an
d

 n
o

tary, 

ap
p

raisal, an
d

 cred
it rep

o
rt fees. U

n
d

er th
e R

eal E
state S

ett le-
m

en
t P

ro
ced

u
res A

ct, th
e b

o
rro

w
er receiv

es a g
o

o
d

 faith
 estim

ate 

o
f clo

sin
g

 co
sts w

ith
in

 th
ree d

ay
s o

f ap
p

licatio
n

. T
h

e g
o

o
d

 faith
 

estim
ate lists each

 ex
p

ected
 co

st as an
 am

o
u

n
t o

r a ran
g

e. 

C
re

d
it lim

it

 
T

h
e m

ax
im

u
m

 am
o

u
n

t th
at m

ay
 b

e b
o

rro
w

ed
 o

n
 a cred

it card
 o

r 

u
n

d
er a h

o
m

e eq
u

ity
 lin

e o
f cred

it p
lan

. 

E
q
u
ity

 
T

h
e d

iff eren
ce b

etw
een

 th
e fair m

ark
et v

alu
e o

f th
e h

o
m

e an
d

 

th
e o

u
tstan

d
in

g
 b

alan
ce o

n
 y

o
u

r m
o

rtg
ag

e p
lu

s an
y

 o
u

tstan
d

in
g

 

h
o

m
e eq

u
ity

 lo
an

s. 

In
d
e
x

 
T

h
e eco

n
o

m
ic in

d
icato

r u
sed

 to
 calcu

late in
terest-rate ad

ju
st-

m
en

ts fo
r ad

ju
stab

le-rate m
o

rtg
ag

es o
r o

th
er ad

ju
stab

le-rate 

lo
an

s. T
h

e in
d

ex
 rate can

 in
crease o

r d
ecrease at an

y
 tim

e. S
ee 

also S
elected

 In
d

ex
 R

ates fo
r A

R
M

s o
v

er an
 11-y

ear P
erio

d
 

(w
w

w
.fed

eralreserv
e.g

o
v

/p
u

b
s/arm

s/arm
s_en

g
lish

.h
tm

) fo
r 

ex
am

p
les o

f co
m

m
o

n
 in

d
ex

es th
at h

av
e ch

an
g

ed
 in

 th
e p

ast.

In
te

re
s
t ra

te

 
T

h
e p

ercen
tag

e rate u
sed

 to
 d

eterm
in

e th
e co

st o
f b

o
rro

w
in

g
 

m
o

n
ey, stated

 u
su

ally
 as a p

ercen
tag

e o
f th

e p
rin

cip
al lo

an
 

am
o

u
n

t an
d

 as an
 an

n
u

al rate.

M
a
r
g
in

 
T

h
e n

u
m

b
er o

f p
ercen

tag
e p

o
in

ts th
e len

d
er ad

d
s to

 th
e in

d
ex

 

rate to
 calcu

late th
e A

R
M

 in
terest rate at each

 ad
ju

stm
en

t.



W
h

at Y
o

u
 S

h
o

u
ld

 K
n

o
w

 ab
o

u
t H

o
m

e E
q

u
ity

 L
in

es o
f C

red
it  | A

3

Glossary

M
in

im
u
m

 p
a
y
m

e
n
t

 
T

h
e lo

w
est am

o
u

n
t th

at y
o

u
 m

u
st p

ay
 (u

su
ally

 m
o

n
th

ly
) to

 k
eep

 

y
o

u
r acco

u
n

t in
 g

o
o

d
 stan

d
in

g
. U

n
d

er so
m

e p
lan

s, th
e m

in
im

u
m

 

p
ay

m
en
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Privacy Policy 

At Boiling Springs Savings Bank we are committed to servicing the needs of our customers and we 

want you to understand how we protect your privacy when we collect and use information about you 

and how we safeguard that information.  

WHAT DOES BOILING SPRINGS SAVINGS BANK DO                            

WITH YOUR PERSONAL INFORMATION? 
FACTS 

 

WHY? 

Financial companies choose how they share your personal information. Federal law gives                   

consumers the right to limit some but not all sharing. Federal law also requires us to tell you               

how we collect, share, and protect your personal information. Please read this notice carefully to              

understand what we do.  

 

 

 

WHAT? 

The types of personal information we collect and share depend on the product or service you 

have with us. This information can include:  

 Social Security number and income 

 account balances and payment history 

 credit history and credit scores 

When you are no longer our customer, we continue to share your information as described in 

this notice.  

 

HOW? 

All financial companies need to share customers’ personal information to run their everyday           

business. In the section below, we list the reasons financial companies can share their                   

customers’ personal information; the reasons Boiling Springs Savings Bank chooses to share; 

and whether you can limit this sharing.  

Reasons we can share your personal information               Does BSSB share?     Can you limit this sharing? 

For nonaffiliates to market to you 

NO 

 For our everyday business purposes—  

such as to process your transactions, maintain your  

account(s), respond to court orders and legal   

investigations, or report to credit bureaus 

YES NO 

For our marketing purposes— 

to offer our products and services to you 
YES NO 

NO WE DON’T SHARE For joint marketing with other financial companies 

For our affiliates’ everyday business purposes— 

information about your transactions and experiences 
NO WE DON’T SHARE 

For our affiliates’ everyday business purposes— 

information about your creditworthiness 
NO  

WE DON’T SHARE 

Questions? Call (201)939-5000 or go to www.bssbank.com.  

Rev. 8/12 

WE DON’T SHARE 

 

For affiliates to market to you  

NO WE DON’T SHARE 
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What we do 

How does Boiling Springs Savings Bank 

protect my personal information? 

   

To protect your personal information from unauthorized access and 

use, we use security measures that comply with federal law. These 

measures include computer safeguards and secured files and             

buildings. 

How does Boiling Springs Savings Bank 

collect my personal information?  

  

We collect your personal information, for example, when you 

 open an account or deposit money 

 pay your bills or apply for a loan 

 use your debit card  

We also collect your personal information from others, such as 

credit bureaus, affiliates, or other companies.  

Why can’t I limit all sharing? 

  

Federal law gives you the right to limit only  

 sharing for affiliates’ everyday business purposes—information 

about your creditworthiness 

 affiliates from using your information to market to you  

 sharing for nonaffiliates to market to you 

State laws and individual companies may give you additional rights 

to limit sharing.  

Definitions  

Affiliates     Companies related by common ownership or control. They can be          

financial and nonfinancial companies.  

 Boiling Springs Savings Bank has no affiliates.  

Nonaffiliates  Companies not related by common ownership or control. They can 

be financial and nonfinancial companies.  

 Boiling Springs Savings Bank does not share with nonaffiliates 

so they can market to you.  

Joint Marketing    A formal agreement between nonaffiliated financial companies that 

together market financial products or services to you.  

 Boiling Springs Savings Bank doesn’t jointly market.  

Member  

FDIC  

 


