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+ Recommendations for maximizing the
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Introduction

The ALS market was worth $148m in 2006 across the seven major markets. With
the only approved treatment for ALS, Sanofi-Aventis’s Rilutek (riluzole), facing
generic incursion in 2012-13, future growth in this market is dependent on the
success of pipeline drugs.

Given the rapid progression of neurodegeneration observed in this condition, the
ability to use survival as a viable endpoint, and the increasing incorporation of
translational medicine into drug development, Datamonitor suggests that new
market entrants use ALS as a model disease for developing anti-
neurodegenerative drugs. With the underlying features of neurodegeneration
similar across disease states, the patient potential for such drugs could be large,
with Alzheimer’s disease and Parkinson’s disease possible targets.

Key findings and highlights

» Alack of new entrants, and the possibility of polytherapy, results in Sanofi-Aventis’s Rilutek
(riluzole) dominating the market until patent expiry in 2012-13 in Datamonitor’s base
scenario.

* Orphan drug status, rapid uptake following launch, limited risk to the company’s share price
if drugs fail, and possible indication expansions make long-term investment in ALS a
commercially viable option.

» A scenario forecast based on the clinical success of rhIGF-1 (recombinant human insulin-
like growth factor |) related therapies reveals a potentially lucrative market. However, with a
high attrition rate of ALS Phase Il clinical trials, and mixed efficacy data in Phase I, the
results of currently underway studies will be pivotal.

Reasons to buy

» Access the lucrative potential of this underdeveloped neurodegenerative disease
therapeutic market

* Benchmark key late-stage compounds against the current leading therapy Sanofi-Aventis’s
Rilutek (riluzole)

* Understand the opportunities in this market based on the comments of interviewed key
opinion leaders
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From Europe: tel: +44 20 7551 9342 fax: +44 20 7675 7897 email: hcmarketing@datamonitor.com
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“..It’s naive to pull drugs off the shelf which have mild effects on inflammation or
excitotoxicity and try them in patients with ALS...”

Key opinion leader, Pipeline Insight: Orphan Diseases in CNS — Part II: Amyotrophic Lateral Sclerosis
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“..ALS is a very interesting paradigm for neuronal cell degeneration...”

Key opinion leader, Pipeline Insight: Orphan Diseases in CNS — Part Il: Amyotrophic Lateral Sclerosis
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Datamonitor: Your total information solution

Datamonitor is a premium business information company helping 5,000 of the world's leading
companies across the Automotive, Consumer Markets, Energy, Financial Services, Healthcare
and Technology sectors.

Our products and services are specifically designed to support our clients’ key business
processes — from corporate strategy to competitive intelligence. We provide an independent and
trustworthy source of data, analysis and forecasts to improve these processes and ultimately, to
help grow your business.
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“..89% of our clients use Datamonitor research
to develop competitive intelligence...”

Source: Datamonitor Customer Research
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Interested in this topic?

Datamonitor’s Central Nervous System portfolio features detailed analysis of
development pipelines, current and future market dynamics, patient potential,
treatment patterns, and strategic issues, to highlight latest market trends and new
commercial opportunities.

— Antidepressants
—  Antipsychotics
— Pain

— Anticonvulsants

—  Neurology

Also available in this portfolio

Pipeline Insight: Orphan Diseases in CNS — Part I: Huntington's Disease

Analysis of the future amyotrophic lateral sclerosis (ALS) market with scenario based revenue
forecasts of marketed and late-stage pipeline drugs to 2016. Conclusions are supported by key
opinion leader comments.

Published: Dec-07 Product code: DMHC2349

For more information about our products visit www.datamonitor.com/healthcare

Subscribe to Healthcare Monitor

A monthly update of the latest Healthcare products, events, news and special offers from Datamonitor delivered to you
by email. To subscribe email your contact details to hecmonitor@datamonitor.com with subscribe in the subject line.
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