
Brochure 

 

More information from http://www.researchandmarkets.com/reports/2218795/ 

 

 

 

Herman Miller, Inc. - Strategy and SWOT Report 

 

 

Description: Herman Miller, Inc. - Strategy and SWOT Report, is a source of comprehensive company data and
information. The report covers the company’s structure, operation, SWOT analysis, product and service
offerings and corporate actions, providing a 360° view of the company.

Features:

- Detailed information on Herman Miller, Inc. required for business and competitor intelligence needs
- A study of the major internal and external factors affecting Herman Miller, Inc. in the form of a SWOT
analysis
- An in-depth view of the business model of Herman Miller, Inc. including a breakdown and examination of
key business segments
- Intelligence on Herman Miller, Inc.’s mergers and acquisitions (M&A), strategic partnerships and alliances,
capital raising, private equity transactions, and financial and legal advisors
- News about Herman Miller, Inc., such as business expansion, restructuring, and contract wins
- Large number of easy-to-grasp charts and graphs that present important data and key trends

Highlights:

Herman Miller, Inc. (Herman Miller or ‘the company’) is primarily engaged in the research, design,
manufacture and distribution of interior furnishings, including design and development of furniture and
furniture systems; seating, storage and material handling solutions; and manufacture of case goods. The
company primarily operates in the US, Canada and Mexico. It is headquartered in Zeeland, Michigan and
employs 5,805 people, of whom 5,616 are full-time employees.  The company recorded revenues of $1,649.2
million during the financial year ended May 2011 (FY2011), an increase of 25.1% over FY2010. The operating
profit of the company was $123.3 million in FY2011, compared with an operating profit of $53.6 million in
FY2010. The net profit was $70.8 million in FY2011 compared with a net profit of $28.3 million in FY2010.

Reasons to Purchase:

- Gain understanding of  Herman Miller, Inc. and the factors that influence its strategies
- Track strategic initiatives of the company and latest corporate news and actions
- Assess Herman Miller, Inc. as a prospective partner, vendor or supplier
- Support sales activities by understanding your customers' businesses better
- Stay up to date on Herman Miller, Inc.’s business structure, strategy and prospects
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Fax Order Form 

 

To place an order via fax simply print this form, fill in the information below and fax the completed form to 646-607-1907 (from

USA) or +353-1-481-1716 (from Rest of World). If you have any questions please visit  
 

http://www.researchandmarkets.com/contact/ 

 

 

Order Information 

 

Please verify that the product information is correct and select the format(s) you require.

 

Product Formats 

 

Please select the product formats and quantity you require:

 

 

Contact Information 

 

Please enter all the information below in BLOCK CAPITALS 

 

 

Product Name: Herman Miller, Inc. - Strategy and SWOT Report

Web Address: http://www.researchandmarkets.com/reports/2218795/

Office Code: OC8DIPOLRPQPXR

Quantity

Electronic (PDF) -
Single User:

EUR 132

Electronic (PDF) -
Enterprisewide:

EUR 331

Title: Mr
     
Mrs      Dr

     
Miss      Ms

     
Prof

First Name: Last Name:

Email Address: *

Job Title:

Organisation:

Address:

City:

Postal / Zip Code:

Country:

Phone Number:

Fax Number:

* Please refrain from using free email accounts when ordering (e.g. Yahoo, Hotmail, AOL)

http://www.researchandmarkets.com/contact/
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Payment Information 

 

Please indicate the payment method you would like to use by selecting the appropriate box. 

 

Please fax this form to: 

(646) 607-1907 or (646) 964-6609 - From USA 

+353-1-481-1716 or +353-1-653-1571 - From Rest of World

Pay by credit card: American Express

Diners Club

Master Card

Visa

Cardholder's Name

Cardholder's Signature

Expiry Date

Card Number

CVV Number

Issue Date

(for Diners Club only)

Pay by check: Please post the check, accompanied by this form, to:

Research and Markets,
Guinness Center,
Taylors Lane,
Dublin 8,
Ireland.

Pay by wire transfer: Please transfer funds to:

Account number 833 130 83

Sort code 98-53-30

Swift code ULSBIE2D

IBAN number IE78ULSB98533083313083

Bank Address Ulster Bank,
27-35 Main Street,
Blackrock,
Co. Dublin,
Ireland.

If you have a Marketing Code please enter it below:

Marketing Code:

 Please note that by ordering from Research and Markets you are agreeing to our Terms and Conditions at
http://www.researchandmarkets.com/info/terms.asp


