
•	 	A	simple	will	remains	one	of	the	most	effective	tools	in	estate	planning	–	learn	how	to	phrase	it	to	
maximize	its	effectiveness.	

•	 	Gain	practical	tips	for	drafting	legally	defensible	transaction	agreements	to	make	sure	the	gifts	are	

•	 	Help	your	client	transfer	a	business	to	beneficiaries	without	diminishing	its	value	or	surrendering	

•	 	Protect	yourself	with	thorough	knowledge	of	laws	and	regulations	governing	the	

•	 Learn	why	it’s	important	to	know	when	to	file	the	tax	return	for	grantor	trusts.	

•	 	Determine	whether	a	client	qualifies	as	a	beneficiary	of	a	special	needs	trust	and	gain	tips	

•	 	Don’t	reinvent	the	wheel	–	modify	our	sample	trust	documents	to	create	airtight	qualified	personal	

•	 	Maximize	your	asset	protection:	learn	how	to	make	sure	all	your	clients’	assets	are	accounted	for	in	

•	 Create	clear	final	instructions	and	last	wishes	to	lift	the	burden	of	funeral	planning	from	heirs.	

•	 	Use	spendthrift	language	in	ILITs	to	limit	the	ability	of	beneficiaries	to	assign	interest	and	creditors	

Focus	Your	Efforts	on	Techniques	That	Work	

techniques	that	our	attendees	have	voted	to	be	the	most	effective	in	their	practice.	Find	out	what	makes	

simple and effective wealth preservation methods

Faculty
rebekah m. Burgio — Pullman & Comley, LLC

Brendan f. daly — Czepiga Daly Dillman LLC

Andrew s. Knott — Knott & Knott, LLC

Ingi-mai loorand — Reid and Riege, P.C.

patrick l. poeschl — Nemchek Poeschl, LLP

Barbara A. taylor — Reid and Riege, P.C.

david e. wyskiel — Solomon, Krupnikoff & Wyskiel P.C.

Continuing Education
 IACET - 0.6 PACE - 7.0

CLE - 6.0 (pending)  

Financial Planners - 7.0  

CPE for Accountants/NASBA - 7.0  

See inside for details!

new hAVen, ConneCtICut — SEPTEmbER 21, 2009

hArtford, ConneCtICut — SEPTEmbER 22, 2009

ToP ESTATE PLAnning 
TEChniquES

SEMInArS	• 	TELEConFErEnCES	• 	WEbCASTS
MP3	DoWnLoADS	• 	on-DEMAnD	•	AUDIo	CDS	• 	CoUrSE	bookS

REMINDER
Register for this  seminar!

800-930-6182 or www.nbi-sems.com
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Accountants - This is an intermediate level program. Accountants should have a basic understanding 
of federal income, gift and estate tax matters. No advanced preparation or prerequisites are required. 
Field(s) of Study -- Taxation; Administrative Practice.

Financial Planners - 7.0 - This program has been accepted by the CFP Board and qualifies for 7.0 hours of CE 
credit for CFP Certificants. CFP™, CERTIFIED FINANCIAL PLANNER™ and CFP with flame logo are certification 
marks owned by the Certified Financial Planner Board of Standards, Inc. These marks are awarded to individuals 
who successfully complete the CFP Board’s initial and ongoing certification requirements.

CLE - 6.0 - Pending. CT CLE PENDING

NBI, Inc. has been approved as an Authorized Provider by the International Association for 
Continuing Education and Training (IACET), 8405 Greensboro Drive, Suite 800, McLean, VA 22102. 
NBI, Inc. DBA National Business Institute has awarded 0.6 CEUs to participants who successfully 
complete this program. (Provider #4558)

NBI, Inc. is registered with the National Association of State Boards of Accountancy (NASBA) as 
a sponsor of continuing professional education on the National Registry of CPE Sponsors. State 
boards of accountancy have final authority on the acceptance of individual courses for CPE 
credit. Complaints regarding registered sponsors may be addressed to the National Registry of 
CPE Sponsors, 150 Fourth Avenue North, Nashville, TN, 37219-2417. Web site: www.nasba.org

This program is designed to qualify for 7.0 hours (based on 50 minute credit hour) of continuing professional 
education credit for accountants. For more information regarding administrative policies such as complaint and 
refund, please contact our offices at (800) 930-6182.

PACE - 7.0 - This seminar qualifies for 7.0 PACE (Professional Achievement in Continuing Education) credit hours 
for CLU, RHU and/or REBC.

10 BenefIts of AttendIng
•	 	A	simple	will	remains	one	of	the	most	effective	tools	in	estate	planning	–	learn	how	to	phrase	it	to	

maximize	its	effectiveness.	

•	 	Gain	practical	tips	for	drafting	legally	defensible	transaction	agreements	to	make	sure	the	gifts	are	
properly documented. 

•	 	Help	your	client	transfer	a	business	to	beneficiaries	without	diminishing	its	value	or	surrendering	
too much control. 

•	 	Protect	yourself	with	thorough	knowledge	of	laws	and	regulations	governing	the	 
actions of fiduciaries. 

•	 Learn	why	it’s	important	to	know	when	to	file	the	tax	return	for	grantor	trusts.	

•	 	Determine	whether	a	client	qualifies	as	a	beneficiary	of	a	special	needs	trust	and	gain	tips	 
for drafting one. 

•	 	Don’t	reinvent	the	wheel	–	modify	our	sample	trust	documents	to	create	airtight	qualified	personal	
residence trusts. 

•	 	Maximize	your	asset	protection:	learn	how	to	make	sure	all	your	clients’	assets	are	accounted	for	in	
the trust documents. 

•	 Create	clear	final	instructions	and	last	wishes	to	lift	the	burden	of	funeral	planning	from	heirs.	

•	 	Use	spendthrift	language	in	ILITs	to	limit	the	ability	of	beneficiaries	to	assign	interest	and	creditors	
to make demands on the trustees to pay the debts of beneficiaries. 

ABout thIs semInAr

Focus	Your	Efforts	on	Techniques	That	Work	
This engaging course will take you to the basics of estate planning and beyond with old and new 

techniques	that	our	attendees	have	voted	to	be	the	most	effective	in	their	practice.	Find	out	what	makes	
these 10 estate planning tools “superstars” and gain practical tips for maximizing their uses. Enroll today! 

semInAr oVerVIew

Register Today!
800-930-6182 OR www.nbi-sems.com

CredIt InformAtIon
The specific continuing education credit(s) listed are for attending the live seminar. The credits may or  

may not apply for the audio version of this seminar. Please check with your credit board for details.  

For additional questions regarding continuing education credits, please contact us at 866-240-1890.
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who should Attend
This intermediate level seminar offers	an	overview	of	the	best	practices	in	estate	planning	and	will	benefit:	

•	 Attorneys		 •	 Accountants	and	CPAs
•	 Paralegals		 •	 Trust	officers
•	 Financial	Planners	

semInAr outlIne

  * If needed, the above agenda may be changed to best accommodate all of our attendees.

AdVAnCE mEdiCAL diRECTiVES 
9:00 - 9:45, Written by David E. Wyskiel. Presented by David E. Wyskiel in New Haven and Andrew S. Knott in Hartford.
	 •	 Appointing	the	right	Health	Care	Proxy	
	 •	 What	to	Include	in	a	Living	Will	
	 •	 HIPAA	release	Authorization	
	 •	 burial	and	Funeral	Designations	

WiLLS 
9:45 - 10:30, Written by Rebekah M. Burgio.  
Presented by David E. Wyskiel in New Haven and Rebekah M. Burgio in Hartford.
	 •	 Checklist	for	Gathering	Client	Information	
	 •	 Must-Have	Provisions	–	Drafting	Do’s	and	Don’ts	
	 •	 building	Flexibility	into	the	Plan	–	Checklist	of	Special	Provisions	
	 •	 Methods	of	Designating	Fiduciaries	
	 •	 keeping	the	Clients	Current	on	Their	Wills	
	 •	 Educating	Your	Clients	on	the	Harm	of	Writing	Someone	out	of	the	Will	
	 •	 Practical	Pointers	and	Sample	Will	review	

duRAbLE PoWER oF ATToRnEY 
10:45 - 11:30, Written by Andrew S. Knott. Presented by David E. Wyskiel in New Haven and Andrew S. Knott in Hartford. 

AnnuAL ExCLuSion giFTing 
11:30 - 12:15, Written by Ingi-Mai Loorand and Barbara A. Taylor.  
Presented by Ingi-Mai Loorand in New Haven and Barbara A. Taylor in Hartford. 
	 •	 Determining	recipients	of	the	Gifts	
	 •	 Choosing	the	Most	Highly	Appreciated	Assets	for	Annual	Gifting	
	 •	 Minimizing	Gift	and	GST	Taxes	
	 •	 reporting	to	the	IrS	
	 •	 Maximizing	Annual	Exclusion	and	Lifetime	Exemption	Gifting	
	 •	 Gifting	Techniques	

ChARiTAbLE giVing 
1:15 - 2:00, Written by Ingi-Mai Loorand and Barbara A. Taylor.  
Presented by Ingi-Mai Loorand in New Haven and Barbara A. Taylor in Hartford. 
	 •	 overview	of	the	Wealth	Transfer	Charitable	Tax	Deduction	
	 •	 Helping	the	Client	Choose	a	Qualified	Charity	
	 •	 requesting	Donation	Confirmation	Documents	From	Charity	
	 •	 Charitable	Lead	Trusts	
	 •	 Charitable	remainder	Trusts	
	 •	 Generation	Skipping	Planning	
	 •	 Charitable	Giving	and	the	Zero	Estate	Tax	Plan	

 iRREVoCAbLE LiFE inSuRAnCE TRuSTS 
2:00 - 2:45, Written by Ingi-Mai Loorand and Barbara A. Taylor.  
Presented by Ingi-Mai Loorand in New Haven and Barbara A. Taylor in Hartford. 
	 •	 Single	Life	and	Second	to	Die	Trusts	
	 •	 Hanging	and	Flexible	Crummey	Powers	
	 •	 GST	Planning	and	Allocation	of	GST	to	Gifts	
	 •	 Spousal	Access	and	Wrap	Trusts	

quALiFiEd PERSonAL RESidEnCE TRuSTS 
3:00 - 3:45, Written by Ingi-Mai Loorand and Barbara A. Taylor.  
Presented by Ingi-Mai Loorand in New Haven and Barbara A. Taylor in Hartford. 

SuPPLEmEnTAL nEEdS TRuSTS 
3:45 - 4:30, Written by Brendan F. Daly. Presented by Patrick L. Poeschl in New Haven and Brendan F. Daly in Hartford. 
	 •	 What	SnTs	Can	and	Cannot	Do	for	Your	Client	
	 •	 Assessing	the	Degree	of	the	beneficiary’s	Current	and	Future	Disability	and	needs	
	 •	 Types	of	SnTs	and	Their	Uses	
	 •	 basic	Drafting	Considerations	
	 •	 SnT	Funding,	Administration	and	Termination	

	is	a	principal	in	the	Meriden	law	firm	of	Solomon,	krupnikoff	

was	a	staff	attorney	at	the	West	Hartford	Probate	Court,	where	she	researched	

laude,	Phi	beta	kappa,	and	was	awarded	the	new	England	Scholar	Award,	from	

approved	by	the	American	bar	Association	to	offer	certification	in	elder	law	

a	corporator	of	Hartford	Hospital	and	he	is	a	director	of	the	Jefferson	House	

is	a	partner	at	knott	&	knott,	LLC	in	Cheshire,	Connecticut,	

Mr.	knott	earned	his	b.A.	degree	from	Magdalen	College	and	his	J.D.	degree	

Register Today!
800-930-6182
www.nbi-sems.com

Live	video	webcasts	offer	attendees	the	opportunity	to	gain	continuing	
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SEPTEmbER 21 - nEW hAVEn 

ingi-mAi LooRAnd is an attorney with the New Haven law firm of Reid 
and Riege, P.C., where her main areas of practice include trusts and estates. 
She wrote “SOLD: A Bidder’s Right to Appeal a Connecticut Probate Court Decree 
Ordering the Sale of Real Estate,” published in the Quinnipiac Probate Law Journal, 
Volume 15, numbers 3 and 4, in 2001. Ms. Loorand also has spoken before private 
groups on basic estate planning, the use of living trusts, the importance of 
having power of attorney and health care institutions. She earned her B.A. degree, 
summa cum laude, from the State University of New York at Stony Brook, her 
M.A. degree from Wesleyan University and her J.D. degree, magna cum laude, 
from Quinnipiac University School of Law. Ms. Loorand is a member of the 
American (Section of Real Property, Probate and Trust and Section of Taxation), 
Connecticut (Estates and Probate Section) and New Haven County (co-chair, 
Trusts and Estate and Probate Committee, 2006 to present) bar associations. 
She is also a member of the Gaylord Hospital Planned Giving Advisory Group, 
2003 to present, and the Connecticut Estate & Tax Planning Council, 2007 to 
present, as well as being on the Board of Directors for the Friends of Legal 
Services for South Central Connecticut since 2004. 

PATRiCK L. PoESChL is a principal with the law firm of Nemchek Poeschl, LLP, 
with offices located in New London and Stamford, where he practices exclusively 
in the fields of estate planning, administration and litigation, elder law and 
conservatorship and guardianship law. He co-wrote “Gift Registration Regs, 
A Guide to Gift Taxes” for the Connecticut Law Tribune, June 28, 1999. Mr. Poeschl 
earned his B.A. degree from St. John’s University and his J.D. degree from Queens 
College of the City University of New York. He has lectured to professional groups 
on various trust and estate topics. Mr. Poeschl is a member of the New London 
County, Fairfield County, Connecticut (Trusts and Estates, and Elder Law sections), 
New York State (Trusts and Estates, and Elder Law sections) and American (Real 
Property, Probate and Trust Law Section) bar associations. 

dAVid E. WYSKiEL	is	a	principal	in	the	Meriden	law	firm	of	Solomon,	krupnikoff	
& Wyskiel P.C. He has been practicing law for 25 years and currently he practices in 
the areas of estate planning, probate, real property, business law and commercial 
law. Mr. Wyskiel has lectured to various groups about estate planning. He is 
a member of the American Bar Association (Real Property, Probate and Trust 
Section) and the Connecticut Bar Association (Estates and Probate, Elder Law, 
Business Law, and Real Property sections). Mr. Wyskiel earned his B.A. degree in 
economics, cum laude, from Middlebury College, Vermont, and his J.D. degree 
from Boston University School of Law. 

SEPTEmbER 22 - hARTFoRd 

REbEKAh m. buRgio is an associate in the trusts and estates department at 
the law office of Pullman & Comley, LLC, where she practices in the areas of trusts 
and estates and probate disputes. Prior to joining Pullman Comley in 2007, she 
was	a	staff	attorney	at	the	West	Hartford	Probate	Court,	where	she	researched	
legal issues pertaining to estates, trusts, child matters and elder law. Ms. Burgio 

served as a judicial intern for Judge Lorraine Murphy Weil at the University of 
Connecticut School of Law and was listed in the Who’s Who Among American 
Universities and Colleges, 1999-2002. She earned her B.A. degree, summa cum 
laude,	Phi	beta	kappa,	and	was	awarded	the	new	England	Scholar	Award,	from	
the University of Connecticut, and earned her J.D. degree from the University of 
Connecticut School of Law, where she was awarded the University of Connecticut 
School of Law Certificate in Taxation. Ms. Burgio is admitted to practice in the 
state of Connecticut. 

bREndAn F. dALY is a principal of Czepiga Daly Dillman LLC, where he practices 
in the areas of elder law, estate and disability planning and estate administration. 
He has received the designation of Certified Elder Law Attorney (CELA), a 
certification awarded by the National Elder Law foundation, the only organization 
approved	by	the	American	bar	Association	to	offer	certification	in	elder	law	
(but not recognized by the Rules Committee of the Superior Court), as a result 
of his experience, education and testing by the Foundation. This certification in 
elder law provides a measure of assurance to the public that the attorney has an 
in-depth working knowledge of the legal issues that impact the elderly. 
Mr. Daly is very active in public speaking as an adult education instructor, 
teaching courses on estate and Medicaid planning. He also conducts seminars 
at area senior centers, nursing homes, civic groups and charitable groups 
regarding long-term care issues and estate planning. He has written numerous 
articles regarding estate planning, Medicaid and long-term care, which have 
appeared in professional journals and newspapers. Mr. Daly is a member of 
the Elder Law Executive Committee and Estates and Probate sections of the 
Connecticut Bar Association. He also is a member of the National Academy of 
Elder Law Attorneys, including its Connecticut Chapter. Mr. Daly serves as 
a	corporator	of	Hartford	Hospital	and	he	is	a	director	of	the	Jefferson	House	
Nursing Home Advisory Committee. 

AndREW S. KnoTT is	a	partner	at	knott	&	knott,	LLC	in	Cheshire,	Connecticut,	
where he focuses his practice in the areas of probate, trust and estate, and elder 
law. He is an active member of the Connecticut (chair of the Young Lawyer’s 
Estates and Probate Section) and New Haven County bar associations and an 
adjunct professor in the legal studies department at Quinnipiac University. 
Mr.	knott	earned	his	b.A.	degree	from	Magdalen	College	and	his	J.D.	degree	
from Quinnipiac University School of Law. 

bARbARA A. TAYLoR is an attorney at Reid and Riege, P.C., where her main areas 
of practice are probate, trusts and estates, and elder law. She is the co-author of 
“New Tax Breaks Compete with Traditional Wealth Transfer Strategies,” Practical Tax 
Strategies, March 2002. She has spoken for the Greater Hartford Probate Forum 
on 529 Plans. She has also spoken for non-profit groups at various times about 
charitable giving and estate planning. Ms. Taylor is a member of the Connecticut 
Bar Association (member, sections on: Estates and Probate; Elder Law), American 
Bar Association (Taxation Section and Real Property, Probate and Trust Law 
Section), Greater Hartford Probate Forum, Central Connecticut Business and the 
Estate Planning Council (Executive Committee member and president). Ms. Taylor 
earned her B.S. degree from Lehigh University and her J.D. degree, with honors, 
from the University of Connecticut. 

SCHEDULE
regIstrAtIon tIme  8:30 — 9:00 am  semInAr tIme  9:00 am — 4:30 pm

Complimentary snacks and refreshments are provided. Lunch is on your own.

TUITION

$349 for the first registrant 

$339 for each additional registrant

$329 for new professionals - save $20!*

*A new professional is anyone with three or less years of professional work experience.

dIreCtIons & pArKIng

To obtain directions and parking information, please contact the  

facility listed.  

free referenCe BooK

Top Estate Planning Techniques

Receive a comprehensive course book, included with your tuition,  
which you can take back to your office and use as a reference.

AudIo reCordIngs 

This seminar will be recorded in its entirety. If you can’t attend, you can  

still obtain the benefits of the information provided by purchasing the 
manual and CD. See the registration form to order. 

CAnCellAtIon

Has your schedule changed? Visit us on the web or call one of our customer 
service representatives to learn more about your cancellation options.

the nBI guArAntee

Your satisfaction is our guarantee! If you aren’t satisfied with a seminar  
or training resource, call or write us and we’ll make it right.

* Pre-registration is encouraged. If you need to register at the door, you may wish to  

call us first to confirm availability and to receive information regarding schedule or 
location changes.

our dIstInguIshed fACultylIVe VIdeo weBCAsts
upComIng

24/7 LEARning FRom nbi — www.nbi-sems.com

On-Demand, MP3 Downloads, Webcasts, and much more! Pick the training 

that works for you. Attend a seminar, listen to an MP3 download, view a 
webcast, participate in a teleconference, or download materials for  
self study and legal reference. 

Quality topics, customized formats and the continuing education credit  

you need. That’s NBI. Visit www.nbi-sems.com to view all learning products!

TELEConFEREnCE TRAining SESSionS

Can’t leave the office for an entire day? You can still gain the training and 
education you need. Visit us on the web at www.nbi-sems.com to view our 

upcoming teleconference sessions. No need to leave the office, relevant 
topics and convenient 1 to 2 hour training sessions are rolled into one! 

Check out our teleconference availability today!

Teleconferences Course BooksMP3 DownloadsSeminars Audio CDOn-DemandWebcasts

booKSToRE

 June 10  Accounting 101 for Attorneys (50424ER)

 June 12  21st Annual Advanced estate planning techniques 

(50427ER)

 June 23  workers’ Compensation update (51051ER)

 June 24  dealing with troubled real estate loans (51050ER)

 June 26  Advanced expert witness deposition tactics (50454ER)

 August 25  the AdA Amendments Act of 2008: new definitions  

and Challenges (51064ER)

don’t miss the benefits of attending a seminar just because  

you can’t leave the office!  

get “real time” training right at your desk!

Live	video	webcasts	offer	attendees	the	opportunity	to	gain	continuing	
education training through streaming audio and video directly from the  
live program. You will also be able to view and print the reference manual,  
and submit questions electronically for live responses!

Check out some of these upcoming live video webcasts!

REFining YouR PRobATE SKiLLS: STREAmLining PRoCESSES 

And oVERComing obSTACLES

© september 2008 - 298 pages (fp44817)

By: Lois B. Anderson, Laurel D. Mangan and Barbara A. Taylor.          

EVidEnCE And ExPERT TESTimonY bEST PRACTiCES: 

SuPPoRTing YouR CASE

© november 2008 - 71 pages (fp45963)

By: Steven D. Jacobs and Donn A. Swift.          

WhAT EVERY ATToRnEY nEEdS To KnoW AbouT PubLiC bEnEFiTS

© february 2009 - 246 pages (fp48276)

By: Martin B. Burke, Brendan F. Daly and Laurel D. Mangan.          

hAndLing ThE AuTo inJuRY CLAim

© february 2009 - 134 pages (fp47705)

By: Peter J. Bartinik Jr., Gregory M. Cantwell and Christopher P. Kriesen.          

To order any of the audio and reference materials below, please order online 
or call 800-930-6182.  

For more topics, visit us online — www.nbi-sems.com

manual — $99 cd and manual — $199

note: Prices may vary by topic when looking online.    

To register, visit on online at www.nbi-sems.com or call 800-930-6182.

NEW HAVEN (Hotel located in North Haven)

SEPTEMBER 21
holiday Inn north haven (203-239-4225)
201 Washington Avenue, North Haven CT 06473

HARTFORD (Hotel located in East Hartford)

SEPTEMBER 22
sheraton hartford hotel (860-528-9703)
100 East River Drive, East Hartford CT 06108



REGISTRATION FORM

Does this confirm a phone or fax registration? Yes No

Attendee InformAtIon
Please photocopy this form for multiple registrants.

nAme 
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e-mAIl Address
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e-mAIl Address

CompAny nAme

Co. sIze 1 2-5 6-10 11-25 26-50 51-100 100+
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stAte zIp

phone (               )

pAyment InformAtIon

 Check enclosed payable to nAtIonAl BusIness InstItute

 masterCard VIsA American express discover

Card no.

exp. date 
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 please bill me. (If your organization requires a P.O. please provide it.)
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	M
axim

ize	your	asset	protection:	learn	how
	to	m

ake	sure	all	your	clients’	assets	are	accounted	for	in	

•	
Create	clear	final	instructions	and	last	w

ishes	to	lift	the	burden	of	funeral	planning	from
	heirs.	

•	
	U
se	spendthrift	language	in	ILITs	to	lim

it	the	ability	of	beneficiaries	to	assign	interest	and	creditors	

Focus	Your	Efforts	on	Techniques	That	W
ork	

techniques	that	our	attendees	have	voted	to	be	the	m
ost	effective	in	their	practice.	Find	out	w

hat	m
akes	
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$349 — first registrant
$339 —    each adt’l registrant
$329 — for new professionals 
(see tuition details inside brochure)
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Please check appropriate box

   September 21
 New Haven, CT (49651ER)

 September 22
 Hartford, CT (49650ER)

unAbLE To ATTEnd?
purchase the audio recording  
and manual of this seminar.

If you would like to order, please select 
the box below.
Please provide street address and allow 2 
weeks following seminar date for delivery.

 $349 + $7.95 shipping
	 ($14	to	Ak,	HI	or	Pr)

Shipments to CA, MN, NV, RI, SD and WI must 
also include sales tax.

www.nbi-sems.com — On-Demand, MP3 Downloads, Webcasts, and much more!
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mAiL To: national business institute
A Division of NBI, Inc. PhonE: (800) 930-6182
P.O. Box 3067 FAx: (715) 835-1405
Eau Claire, WI 54702 onLinE: www.nbi-sems.com

Pick the training that works for you. Attend a seminar, listen to an MP3 download, view a webcast, 
participate in a teleconference, or download materials for self study and legal reference. 

Quality topics, customized formats and the continuing education credit you need. That’s NBI. 

Visit www.nbi-sems.com to view all learning products!

Teleconferences Course BooksMP3 DownloadsSeminars Audio CDOn-DemandWebcasts


