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Major Longshore
Change Coming
WE GET OUR OWN CODE

RATES DROP AGAIN

ISSUES REMAIN TO RESOLVE

All
FMCA members and
prospects are invited to
attend the January

Meeting, which begins Friday eve,
6PM, January 20, at Wally’s Tavern,
3320 NE 33rd St Fort Lauderdale, FL
33308, (954) 390-0927, a favorite
local watering hole.

The event is hosted by Charlie
Henry, American East Coast
Distributors; Kristy Tingle, Ace Boat
Lifts; and Monique Randall,
TimberTech.There will be food and
drink for all.

The serious work takes place
Saturday morning at 9AM sharp at
the Riviera, a condo complex at 3550
Galt Ocean Drive. All members and
prospects are invited, but space is
limited. Host Charlie Henry says
park in the Upper Lot, and at the
Front Desk, ask for the Function
Room.

Chris Way (pictured above)
shows off Way Marine Design’s

No Profile Boat Lift

Inside this Issue:
January Meeting sponsored by Ace, TimberTech

and American East Coast Distributors

Important Longshore News

Hi-Tide Sponsors Mini-Expo, May 5-6

Meeting Schedule for 2006 AND 2007!

F M C A  P l a t i n u m  M e m b e r s

BELLINGHAM MARINE Steve Ryder 904-358-3362
DECKS & DOCKS LUMBER CO. Dan Gileo 727-399-8453
ACE BOAT LIFTS Kristy Tingle 941-493-8100
ROBBINS MANUFACTURING  Tony Lipsey 888-558-8199
RAVENS MARINE, INC. Matthew Hill 800-676-3023
GATOR DOCK & MARINE Joe McCloskey 800-621-2207
CMI INTERNATIONAL John Irvine 800-256-8857  

Platinum Members have each pledged a five-year commitment in support
of the Association.

INSERT DEALER TAGS(S) HERE.

A beautiful deck doesn’t have to be a chore. If you build

with TimberTech, you won’t have to worry about staining,

sealing, painting, splintering or any of the other headaches

associated with wood decks. 

For more information, please

visit www.timbertech.com.

©2005 TimberTech. All rights reserved.

Beautiful, low maintenance 

TimberTech composite decking.

Beautiful, low maintenance 

TimberTech composite decking.
Meetings continues on page 18

Ft. Lauderdale
Meet Jan 20-21

250 PROSPECTIVE MEMBERS IN

SE FLORIDA INVITED

IF
proposed Workers Comp
changes are approved by the
Florida Office of Insurance

Regulation (OIR), rates for marine
construction policies issued or
renewed after April 1, 2006 will drop to
$28.79 — a 10% decrease from 2005.

More significantly, the “finding” proposed
by the National Council on Compen-
sation Insurance (NCCI)contains a long-
sought-after FMCA goal: a Workers
Comp Class Code specifically for
marine construction.

NCCI proposes terminating class
code 6005F for jetties and breakwa-
ters and 6003F — marine pile-driving.
In their place, a single new code,
6006F, will be adopted exclusively for
the Florida market. If adopted as
written, all marine construction work
— whether over navigable waters or
not; whether over land or not,
whether it’s pile driving or carpentry,

Longshore continues on page 10
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The meeting agenda is
substantial. The Board will
consider a host of legisla-
tive issues, including
Workers Comp and
permitting streamlining;
legal issues such as liens;
and discussion of topics
and schedules for the Mini
and Annual Expos.

Mini Expo
The Second Annual FMCA
Mini Expo will take place
May 5-6 at the Marriott on
Hutchinson Island, formerly
the Indian RIver Plantation.
Hi-Tide Boat Lifts is the
prime sponsor.

Between 20-30 exhibitors
will take part. (Exhibitor
and Sponsor Registration
Packets will be available
shortly.) We are working
to organize a dock permit-
ting workshop in associa-
tion with DEP as the
primary focus of the Mini.
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Two New Anchor Award Recipients!
George Lackey of Hockman Lackey Insurance, St. Pete, and Doug Speeler, Jr., of Speeler & Associates, Largo, are

the Association’s newest Anchor Recipients. Since the Anchor Award recruitment program was launched in January,

2004, FMCA has awarded 20 Anchors. Members earn their Anchors by recruiting two new members. Each year, the top

recruiting Anchor is named Anchor of the Year. Anchors who recruit 22 members become Members For Life and never

pay dues again. Congratulations to Eric Hermann, 2005 Anchor of the Year Award Winner!

NAME ___________________________________ COMPANY _____________________________

ADDRESS _______________________________________________________________________

CITY __________________________ STATE/PROVINCE _____ ZIP ___________

PHONE _________________________ FAX ___________________________

EMAIL __________________________________________________

r Contractor Member ($500)   

r Associate Member ($500)    REFERRED BY _______________________________

r Professional Member ($250)

EARN YOUR ANCHOR! RECRUIT A MEMBER TODAY.

Fax this form to FMCA at 321/452-9517 or call 321/453-3051 to apply.

Government Affairs
Doug Speeler, Speeler Services, 727-343-1797
Frank Matthews, Hopping Green & Sams, 850-222-7500
Bill Woods, Woods Consulting, 727-786-5747

Insurance & Benefits
Ian Greenway, LIG Marine, 727-578-2800
Melanie Jones, SteMic Enterprises, 239-481-7143

Legal Affairs
James Char les, Lewis, Longman & Walker, 904-737-2020

Meetings & Events
Eric Hermann, Industrial & Marine Hardware,
239-332-1595
Kristy Tingle, Ace Boat Lifts,
800-826-3573
Char lie Henry, American East Coast Distributors,
954-764-1001

Membership Services
Blair McVety, Char lotte County Seawalls, 941-629-4900
Tony Lipsey, Robbins Manufacturing,
813-299-8836
Mike McCar tney, American Marine (November-March)
Mike Jones, SteMic Marine (April-September)

Permitting & Licensing
Bill Caldwell, Shoreline Marine, 813-645-3625
Val Grabowski, Heritage Docks, 727-328-8232

Political Action and Fundraising
Mike Morrison, Morrison Builders,
954-583-8500
Mike McCar tney, American Marine Construction,
239-945-7759

Professional Development
Rick Fender, Cloud Nine Services,
407-481-2750

Each FMCA Committee has these
general responsibilities, in addition
to the duties enumerated above:

• Apprise the Board of Directors of
activities on a monthly basis

• Prepare at least two ar ticles for
publication in the FMCA Advocate

• Provide suggestions for
speakers/presenters/topics to the
Meetings & Events Committee, and
assist in securing same

• Assist other Committees as
requested by a Committee, or as
instructed by Association Officers

• Implement a system of manage-

ment and governance for the Committee, to be
approved by the Officers of the Association. This may
include a request for a budget.

• In lieu of or in addition to a budget, specific funding
requests may be made to Association Officers for
approval as needed.

FMCA Committees FMCA Meetings

2006 Meeting Dates
and Locations

Quarterly Meeting
January 20-21, 2006:
Ft. Lauderdale
Friday eve mixer at Wally’s
beginning at 6PM
Saturday meeting begins at
9AM at 3550 Galt Ocean
Drive. For more info, see
related articles in this issue.

The Spring Mini Expo
May 5-6, 2006
Marriott on Hutchinson
Island, Stuart, FL

Quarterly Meeting
July 14-15, 2006
Bayfront Hilton
St. Pete, FL

The Annual Dock &
Marine Expo
October 13-15, 2006

2007 Meeting Dates
January 12-13, 2007
Mini Expo: May 4-5, 2007
July 13-14 2007

2007 Dock & Marine
Expo
October 12-14 2007
Hyatt on Sarasota Bay

Sponsorship opportunities are available for
all meetings. Call FMCA at 321-453-3051 or visit us
online at www.fmca.us

FMCA accepts charge
cards online, and 

by phone at 
321-453-3051.

FMCA Committees are

NOT just for Board

Members!

Each and every member

is encouraged to partici-

pate on a Committee. 

Call the committee

contact person to volun-

teer, and to discuss how

you propose to help.

And, of course, just

saying “We’ll do what-

ever needs to be done”

is an ample description.

The contact phone

number is listed below

the committee name. Or,

you may call or email

any Board Member for

more info (see the back

cover).

We are especially inter-

ested in identifying

permitting experts from

our Professional

Members to co-chair the

Permitting and Licensing

Committee. This post will

coordinate and organize

comments received on

the various rule changes

that are underway, such

as the Aquatic Preserve

rules now under review.

We are also very inter-

ested in expanding the

Professional

Development committee,

which has the potential

to become our most

important committee,

responsible for educa-

tion, training and certifi-

cation.

Questions? Suggestions?

Concerns? Call the

Committee Chair, a

Board Member, or

FMCA’s office.

January Meeting
continued How to Become a Committee

Member

Special thanks to Charlie
Henry, of American East
Coast Distributors and
Forever Wood, Monique
Randall of TimberTech

and Kristy Tingle of Ace
Boat Lifts, for 

organizing and 
sponsoring the January

Meeting.

3550

Wally’s

All meetings are open to Members and Prospects. 

The January 2006 Ft. Lauderdale
meeting begins Friday eve, 6PM,
January 20, at Wally’s Tavern on

NE 33rd Street, just north of
Oakland Park Blvd. 

The Saturday, Jan. 21 Board
Meeting begins 9AM at 3550

Galt Ocean Blvd.
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P
lease welcome Decks
& Docks Lumber
Company as FMCA's

newest Platinum Member.

"We appreciate this oppor-
tunity and look forward to
supporting FMCA," writes
Dan Gileo, Decks & Docks
Lumber President.

Decks & Docks’ carries
Boardwalk, Evergrain,
TimberTech and Trex;
ShoreGuard and C-LOC
vinyl seawalls; and a full line
of lumber.

Decks & Docks serves
Florida's West Coast and
beyond from offices in St.
Pete and Sarasota.

Locations:

4801 95th Street North
St. Pete FL 33708
727-399-8453

2036 20th Street
Sarasota FL 34234
941-952-9663

Visit Decks and Docks
online at:
www.decks-docks.com

Only two Platinum
Membership positions
remain open.

Platinum Members prepay
five years' dues in advance.
Platinum Members are
saluted on the cover of
every issue of the
ADVOCATE. They also enjoy
other benefits.

Can’t Afford to Attend? continued

The dates for 2006 are: 
FMCA Mini Expo – May 5 and 6, at the Marriott on
Hutchinson Island (see info below)

FMCA Annual Dock and Marine Expo – October 13-15
— most likely at a new venue, a PGA Tour golf resort
near Clearwater.

And you can also book October 12-14, 2007, when
we’ll return to the Hyatt on Sarasota Bay for the
2007 Dock & Marine Expo.

The value of these events is evident from the growth
we have been blessed with the past few years. They
will undoubtedly be the premier events within our
industry for years to come. Plan now to attend and
watch for details both on our website www.fmca.us
and in the FMCA Advocate.

Can’t afford to attend the Annual Dock and
Marine Expo?  My friend, you can’t afford not to.

Hi-Tide Boat Lift Sales is
the Prime Sponsor of the
2006 FMCA Mini-Expo. 

The Hutchinson Island Marriott Beach Resort and Marina is a
200-acre island resort featuring 276 deluxe accommodations.This
unique resort offers an 18 hole executive golf course, tennis,
beaches, deep sea fishing, and 77-slip marina.The resort has over
25,000-sq. ft. of flexible meeting facilities.The Hidden Jewel of the
Treasure Coast.

Decks & Docks Joins

Platinum Club
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worker’s compensation code for

marine contractors — 6006F.  The

6003F and 6005F codes will no

longer be used. Florida will be the

only state in the nation with its

own marine construction code. It’s

quite an accomplishment.

However, while I support the

creation of a class code for our

profession, I disagree with NCCI’s

plan to include all marine pile-

driving work in the new class code.

Initially, the rate for the new code

will be based solely on the 6005F

jetties & breakwater rate, which in

2006 has declined to $28.79. 

But — and this could be an expen-

sive “but” — when the loss rates

for big commercial and civil works

pile-driving (think FDOT bridges,

for example) are figured into the

rate in 2007 and beyond, our rate

is going to rise. 

And that’s not fair. In 2005, the

rate for the 6003F pile-driving

code, which is primarily used for

these big projects, was $87.57.

Even NCCI admits that if pile-

driving was included in the initial

rate for marine construction, the

result would not be $28.79. It

would be double that. DOUBLE!

This makes as much sense as

combining the class codes for

roofers and carpet installers.  One

clearly represents potential for

more losses that the other.  The

result is the group with less potential

exposure will subsidize the group

with greater potential exposure.

We all need to write to the Florida

Commissioner of Insurance

Regulation and your local state

representative and senator.  

FMCA’s President, Vice President

and Executive Director have all

written, as has Ian Greenway,

President of LIG Marine.

Please review his example on page

10 of this issue to help guide you

in preparing your own comments

to help tame the monster.

Respectfully submitted,

Mike McCartney

Address your letter to:
Honorable Kevin McCarty 
Commissioner 
Office of Insurance Regulation 
200 East Gaines Street 
Tallahassee, FL 32399-0300 

Re: Item 04-FL-2005—Revisions to
Basic Manual Classifications for Pile
Driving and Marine Construction

President’s Letter, continued

Professionals

Hallmark Development of Florida
Mr Steve Engelhardt

4500 140th Ave N #101

Clearwater, FL 33762

727-539-7002

stevehdc@tampabay.rr.com

Associates

Marina Products Manufacturing
Manufactures and sells FEND OFF

dock fenders, and WHITE WATER

floating docks. They offer a variety of

dock and marina products including

cleats and ladders.

Mr Ronald Stroud

4044 N 30th Ave

Hollywood, FL  33020

800-822-7048

954-963-0972

marinaproducts@aol.com

Swan Secure Products
Swan Secure Products offers a full

range of nail making, roll threading

and specialized equipment supported

by manufacturing and sales personnel

with over 30 years of experience. 

Mr Rick Oblak

7859 Bayberry Road

Jacksonville, FL  32256

877-766-7878

904-739-8055

rick@swansecure.com

http://www.swansecure.com

Sponsored by Ken Wells of Boca
Dock & Seawall

Truline
Truline is a revolutionary vinyl sheet

piling system comprised of multi-use

components with a unique u-channel

design, superior dual-interlocking 

joints, and a smooth wall appearance.

Ms Lara McKeown

2706 Horseshoe Drive South, Suite

106

Naples FL  34104

239-272-1649

239-263-9833

lmckeown@truline.us

http://www.truline.us

Welcome New Members!

Presented to

For completing all necessary professional performance requirements as put forth by the

Board of Directors of the Florida Marine Contractors Association, Inc.,

and with full authority of said Board.

Certified and Qualified Membership is hereby awarded.

FITZPATRICK INSURANCE

of Mno ei mta bc eif ri st hr ie pC

EXECUTIVE DIRECTOR PRESIDENT

New FMCA Members are
receiving new membership

plaques, featuring the redesigned
logo.



Dear Members:

In my first President’s message I

listed increased membership

involvement as my #1 priority for

this coming year.  I’m already

being given the chance to show

why that is so high on the list.  We

have our first “monster” of the

year looming on the horizon and

it will take a collective effort from

every Member to control it.

This monster is voracious, never

satisfied.  It climbs deep into our

pockets consuming huge amounts

of money to pay for something we

hope we never need.  Odds are

very good that those of us in the

residential marine construction

industry will rarely and perhaps

never use it. 

Naturally, I’m talking about

Worker’s Compensation coverage.  

As responsible employers we all

want our employees protected.

We have formed strong bonds

with many of our people. They

have earned our admiration and

respect through hard

work and dedication.

Those of us in this

industry understand

it takes a “different

breed” to do this

kind of work.  We are a unique

group and fiercely proud of our

trade.  We understand how impor-

tant it is to take care of our own.  

Our objective is clear, but resolu-

tion is cumbersome.  In the recent

past our industry did not have its

own class code.  This caused us to

use other class codes and

somehow make them “fit”.

Praying all along that the “fit”

would satisfy the monster if, God

forbid one of our own got hurt.  

Through the hard work of many

people, most notably Ian

Greenway and Steven Webster,

NCCI (the National Council for

Compensation Insurance, which

recommends classifications and

rates for many states, including

Florida), has proposed that the

State of Florida create a specific

President’s Letter The MONSTER
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FMCA’s Position on Manatee Protection

• If sound science supports it, so do we.
• If sound science doesn’t support it, neither do we.
• All rules must be reviewed and approved by local committees.
• Research is better than restrictions.
• Technology is better than tickets.

New Member
Intro Rate

Renewal Rate

Contractor $500 $750

Associate $500 $750

Professional $250 $250
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FMCA Platinum Member Benefits
• Five years of dues pre-paid.
• $750 of Expo space pre-paid.
• First choice for Expo display space.
• Monthly Newsletter Salute!

Total value: $5,500. Cost to you: $5,000.
Platinum Membership is limited to ten firms.

Murray on the Hot Seat
Senator Patty Murray (D-WA),who has repeatedly used
her seat on the Appropriations Committee to block
Federal Longshore insurance reform, has refused to
return her “contributions” from convicted lobbyist Jack
Abramoff.

Of the top 20 recipients of Abramoff bucks, Murray
places ninth, raking in $49,480 from Abramoff and his
Indian casino clients. She is the second-ranked
Democrat on the list, trailing only Rhode Island's
Patrick Kennedy of the House Appropriations
Committee.

So far, Murray has refused to return $40,980 from four
Indian tribes. "This is tribal money. It is not Jack
Abramoff money," Murray spokesman Alex Glass said to
the Houston Chronicle. "I would assume the tribes
wouldn't want this money back."

Murray also ranks high on the list of Big Labor contri-
butions — apparently the deciding factor in her opposi-
tion to Longshore reform.

Anchor Award winners have each recruited two or more

new members since January, 2004.

Eric Hermann, Industrial & Marine Hardware,
2005 Golden Anchor Award Winner

Paul Sieber, H&W Distributors, 2004 Golden

Anchor Award Winner

Hap Cameron, S.E. Cline Construction
Don Pardue, Wood Treaters
Mike Jones, SteMic Marine

Jeffrey Kalat, Spectrum Dock Systems
Pat Keefe, Dream Docks

George Lackey, Hockman Lackey Insurance
Paul Lynch, Paul Lynch & Associates
Steven Kern, Snavely Forest Products

Rick Kozell, Southern Pine Lumber
Steve Liebel, Duncan Seawall

Mike McCartney, American Marine Construction
Blair McVety, Charlotte County Seawalls

Mike Morrison, Morrison Builders
Pete Myers, Ft. Pierce Reload
Dick Remke, Decks & Docks

Doug Speeler, Speeler Services
Doug Speeler, Jr., Speeler & Associates

Karen Tischler, LIG Marine

President’s Letter continues
page 15

Club Seeks New Head
You can imagine the reaction when this job opening
popped up.The general sense is that the new Director’s
fund-raising abilities will be a priority.The want ad below
can be found on their website.



FF

MM

CC

AA

1133

FF

MM

CC

AA

88

C
apt Ed's last tour
of duty was as
Commanding

Officer of the Naval Air
Technical Training Center
(NATTC) from 1972 to
1975.  This center was
located at Lakehurst Naval
Air Station, in New Jersey.
The base is most famous as
the crash site of the German
built airship Hindenburg.

At 803.8 feet in length and
135.1 feet in diameter, the
German passenger airship
Hindenburg (LZ-129) was
the largest aircraft ever to
fly. The commercial flights of
Hindenburg, along with Graf
Zeppelin, pioneered the first
transatlantic air service. She
carried hundreds of passen-
gers and traveled thousands
of miles before being
destroyed in a tragic fire on
May 6, 1937.Thirty-six lost
their lives: thirteen passen-
gers, twenty-two crewmen,
and one civilian member of
the ground crew. Germany's
perfect record of safety had
been shattered in a spectac-
ular tragedy before the
assembled media and public.
The commercial airship
would never recover.

Hangar One, which housed
the airship, is still there and
is an incredible structure. At
966 feet long, 311 feet wide,
and 212,000 square feet
inside it is quite an engi-
neering marvel for its time.
Each of the hangars doors
were on railroad tracks. One
door weighed 1350 tons, as
much as a WWI destroyer!

Capt. Ed actually flew mili-
tary airships early in his
career. I remember him
telling me they were so
quiet, often they would
“anchor” and watch parts of
drive-in movies after
completing assignments!

Before starting his last
assignment in 1972, Capt. Ed
demonstrated a very effec-
tive leadership attribute. He
traveled to the naval base a
few days early, posing as a
sailor with new orders. He
met several NATTC
personnel, drank beer with
them, and learned of the
most challenging problems
and issues within this facility.
The housing facility for the
sailors was sub-standard and
rat infested.There were drug
problems, a lack of trust of
the officers, and an overall
morale problem within many
of the young men.

Needless to say, after
assuming command the
housing facilities were
improved dramatically. Capt
Ed shipped out the rats,
assigned the perpetual
problem troops to Arctic
Survival Training Schools, and
morale eventually went up.
His motto had always been,
“Grab them by the testicles
and the heart and mind will
soon follow!”

Mike Martinette is Captain
Day’s stepson.

Do you have a Captain Day
Tale? Please contact Rick
Fender (who proposed this
series to Mike) at
rfender@fmca.us.

The Tales 
of

Captain Ed
dee Concrete Accessories has manufactured steel
forms and accessories for horizontal concrete
placement since 1956. Since the early 1970’s, dee has
manufactured custom seawall forms providing seawall and
marine contractors with the capability to produce
uniform concrete panels reducing the costs to complete
a concrete seawall.

Due to market interest, dee has expanded its Seawall and
Marine Forms and accessories line to include:

• Adjustable pier piling sidewall forms 
• Adjustable seawall forms 
• Boat ramp approach forms 
• Boat ramp forms 
• Dead man forms 
• Pier and dock deck forms 
• Pier piling forming system 
• Seawall cap forming jacks 
• Seawall cap forms for concrete and vinyl seawalls
• Seawall cap sidewall forms 
• Seawall form stabilizing brackets

dee offers custom metal fabricating services for marine
contractors including:

• Assembly 
• Engineering 
• Laser cutting 
• Machining - boring, drilling, lathing, milling, routing, tapping,

threading
• Metal bending 
• Press brake forming
• Prototyping
• Shearing 
• Welding including MIG and TIG

Visit www.deeconcrete.com and check out the Seawall and
Marine Forms section.

Seawall and Pier Piling Form

Manufacturer Offers Custom

Fabricating Services to 

FMCA Members
by Mike Martinette, III Ed Day

FMCA SHIRTS AND HATS WITH THE

NEW LOGO ARE HERE!

To order, please call BRUCE YOSKIN at EDCO
Awards. 954-587-0137 Extension 19.

Shirts are $25.95 in sizes up through XL
XXL : add $2.95
XXXL: add $4.95
Hats are $9.95.
Tax and shipping not included.

Quality driven from conception to counter-sink.

 Building docks?

Need a good source for rope, chain, cable

and slings? Other construction supplies?

Everything for the dock but the boat!

 Featuring
                                                                                                Screw Guns

INDUSTRIAL & MARINE HARDWAREINDUSTRIAL & MARINE HARDWAREINDUSTRIAL & MARINE HARDWAREINDUSTRIAL & MARINE HARDWAREINDUSTRIAL & MARINE HARDWARE

239-332-1595
  Fort Myers                 Eric Hermann, Sales Rep.

                       Cell: 239-410-4137
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SO: What’s your kid done lately to help save the world?

One member’s daughter shows how....

S
ummer Mullins, above, shows off a
Christmas check from FMCA, a contribu-
tion to Kids of Katrina, a fund-raising

campaign run by Summer and two middle
school friends, Jessica Norris and Caitlin McNabb.

The three young ladies have raised more than
$12,000 for the Red Cross.

“It was a little tough at first,” Summer told a
Palm Beach Post reporter, “but we worked
right through it.”

They set up a booth on a September night at
Abacoa Town Center and, with some donated
products from local businesses, began pitching
charity to passersby.

“People would ask us how much they had to
donate,” said Summer. “We told them basically
anything, and they dropped money in!”

Summer is the daughter of Crystal Mullins, a
VP at FMCA Contractor Member Vogell Marine
Construction.

Let’s all hope her wish for 2006 comes true!

Y
ou may or may not believe
it, but I actually heard that
statement recently. 

I say you may or may not believe it,
because to those of you who have
attended these events, the statement

will seem ludicrous. But those who
might be reading this and have not yet
attended may be using that very
excuse, or something similar:
I have clients to take care of. I have
deadlines to meet. Whenever I leave it all
seems to fall apart. I have a business to

run. I can’t afford to attend the Annual
Dock and Marine Expo!  

Does any of this sound familiar?  These
all sound like pretty good excuses until
you’ve benefited first hand from the
entire Dock and Marine Expo experi-
ence. The event has become the forum
within our industry in which you are
able to discuss the problems and issues
relevant to you with others who may
be facing the very same situations. It is
the arena of ideas where you enter
into fellowship with those who under-
stand and are sympathetic to the prob-
lems and issues that you face daily.

Before making up your mind that you
are just too busy or just too over-
whelmed to attend these (now twice
annual) events, please consider just
what you are missing:

• A chance to meet your friendly
competition and bounce ideas off one
another. Many problems have been
solved by solutions shared among
fellow contractors.

• An opportunity to voice your
concerns to Senators, Congressmen,
local and State legislators who are
invited and have attended our expos.

• An occasion to get yourself and (just
as importantly) your employees
educated on countless issues facing
the marine industry today involving
topics such as insurance, permitting,
DEP dock construction rules and
many, many others addressed through
seminars and discussions.

• A great time to network with
suppliers, visit exhibits, see what’s
new, take advantage of special offers
and compare products.

• A nice relaxing time at a quality
resort to spend with family or friends
to refresh, recharge, and inspire your-
self and your key employees for the
weeks and months to come.

With some advance planning, the
Annual Dock and Marine Expo and the
FMCA Mini Expo events are not only
easy to attend, but will become signifi-
cant dates on your calendar year after
year.

Can’t Afford To Attend the

FMCA Dock & Marine Expo?
by Tony Lipsey,  FMCA Director, Robbins Manufacturing

Afford continues on page 17



will be classed under the new code.This has been a long-standing goal of FMCA and represents a major shift in NCCI
thinking. Less than a year ago, NCCI had submitted a “finding” that would have moved all marine construction into pile-
driving, an utterly devastating proposal.

We are especially appreciative of
the support given us by Florida’s
Office of Insurance Regulation,
which joined us in opposition, and
instructed NCCI to investigate
the feasibility of creating a marine
construction code.

ISSUES

While we support the continued
reductions in rates and the
unified code, FMCA has nonethe-
less expressed concerns about
three aspects of the new class.

These three issues are clearly
explained in Ian Greenway’s letter
to Florida insurance chief Kevin
McCarty, reproduced here.

Our most significant concern is
that the “loss experience” for
heavy marine construction, begin-
ning in 2007, will be figured into
the 2006F rate.

Over time, this will force our
$28.79 rate up — and it will also
be a subsidy for companies that
don’t need it. Unlike recre-
ational/residential builders, who
must compete for business with
uninsured and often unlicensed
competitors, the players in the
heavy marine business earn the
lion’s share of their business from
government and other large civil
engineering contracts —
contracts where proper insurance
and licensing is NOT an option.

OUTCOME

NCCI has, without doubt, made
major strides toward a more fair
system. Coverage is now widely
available and compares favorably
in price to similar occupations.
Can more be done now? Of
course. At this moment the ques-
tion is: will enough contractors
raise these three issues, or will
OIR OK NCCI’s proposal?

Example 1

A Palm Beach County man has spent nearly $14,000
trying to permit a $10,000 dock he has yet to build.

The South Florida Water Management District, which regu-
lates dock construction in front of multi-family residential
developments, made these demands of the fellow who
sought ten slips in a slow-speed manatee zone:

- Education materials must be prominently displayed in the
complex

- Boats over 20 feet cannot use the slips
- Large signs, in the water, must alert that boats

over 20 feet are forbidden.
- Rocks (for habitat) must be placed under the

docks.
- A site-specific Manatee Protection Plan must

be written and approved.
- Eight slips, not ten, may be built.

When the District’s plan went to the
Army Corps, the Corps said:  Two slips.

Is there any other way to read this story, except
to say that the South Florida District wasted
$14,000 of this citizen’s dollars?

Here’s another way: how much has it cost the
District and the Corps to screw up this project?
If it’s under $100,000, we should give them an
Efficiency Award!

Example 2

The same District is apparently withholding
permits from builders who seek to use wood
pilings in fresh water.

Apparently — a word used a lot to describe
what may be happening — the District is
concerned that ACQ and CA pilings, which are
certified by the US Environmental Protection
Agency for use as fresh-water pilings, are bad.

At this writing, we don’t know if the District has
any evidence of its own, or even what its plan to
address the issue may be. But the fact is: another
moratorium is upon us.
These are precisely the types of intergovern-
mental volleyballs we object to.

What’s Next

FMCA backs three bills in this year’s Legislature 

to address permitting mayhem.The first bill would return
over-water permitting to DEP.The second bill would require
“upstairs notice” for every new RAI (Request for Additional
Information), a tactic used by regulators throughout Florida
to delay the 30-day regulatory time-clock.
The third bill would require agencies to cite both legislative
and rule authority for any denial.

None of these bills change Federal actions. But, we hope,
they will draw clean and unmuddied lines here in Florida
regarding who can do what — to whom.
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Longshore, continued: Will the issues we’ve raised result in a revised proposal?

5
REASONS WHY QUALITY MARINE BUSINESSES SHOULD

BELONG TO FMCA

1) FMCA’s lawsuit ended the permit moratoria.
2) FMCA offers access to affordable and available insurance.
3) FMCA is investing time and money to streamline permitting, such as DEP’s new “self-

cert” system, first tested by FMCA members.
4) FMCA members are the first to see new products, and learn about new rules, plans

and laws. FMCA Members can work smarter, even as they work harder!
5) FMCA is respected and our voice is heard. Meaning your back is covered.

Intergovernmental Regulations Under the Gun
Does it get any worse than this?  — by Steven Webster


