These materalshave been produced by Kathy Whittington, an Atbonne hdependent Consultant/ENVP, and are notofficialmateralsprepared or
provided by Atbonne Intemational, IIC. Athonne makesno promisesorguaranteesthatany consultant wilbe financially successfulaseach

consultant'sresultsare dependenton hisorherown skilland effort. P&P 3.3.71 disclaimer.

e GUESTS ARRIVE: greetthem;go to sihkand YOUhelp them use (choose):

° Awaken Sea Salt Scrub onbackofone hand orforeamm

° OR RE9 Gelee Washonbackofhand (orface ifdoing the “peel” party)
Fdoing “peelparty” have them apply enzyme peelto theirface
This is the time for“discovery”... How do you know (host)?... What intnigued you
to come tonight?... What do you do fora lving?
e HOST- Hostofferdrnnk/ give them Client Profile & pen/ seatthe guest

O Yourpreference on distrbuting catalog now oratend of presentation. Some preferto
wait so the guestsare paying attention to you ratherthan the catalog.

e WEILCOME G UESTS - INTRO DUC E YO URSELF
e HOST- ASKHO ST'TO SHARE WHY INVITED G UESTS TO EVENT- Give ho st small gift
forhaving the presentation.
e GOING TO IEARN ...
O A little aboutme... aboutourCompany...
O Arbonne’sproducts—you'llactually getto feeland taste them —
experience them foryourself —help youbecome aneducated consumer

® GUESIS-Help me getto know you—go armund the mom and introduce yourself
and how you know the host
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e YOUR“I” STORY

O

O

O

O

O

Ive been with Atbonne... (name) ntroduced me to Atbonne ...
My background....

Arbonne ischanging my life.....

[fneed/wantto, may tellstory of someone in yourupline ]

Fyoucanrelate, watch me —thismaybe a fitforyou

e INDUSIRY | NEIWORK MARKEIING

O

Arbonne isa networkmarketing company —it'ssimply a way to getour
products from ourmanufac turing facility to you

Ihstead of paying middle men, Consultants like myself get paid forsharng
Arbonne with you —just like Iam tonight

Igetto teach and train others how to be successfulin theirown home -
based busine ss.

There’san amazing opportunity in thisarea forconsultantsand leadersin
Aronne. Fyouorknow someone that mightbe interested, watch what

I'm doing tonight & we’lltalkaboutit when Imeet with you later.

©

e ABOUTARBONNE

O

Established 1980 —smallcompany with 12 produc ts. Have
grownto a large health and wellnesscompany.

AIRD | Switzerdand | philosophy = pure, safe & beneficial
We develop and own ourown formulas
Different because we’re based on herbs/ botanicals

You & family can use with confidence

e TONIGHTYOURE GOING TO EXPERIENCE INCREDIBLIE ANTI-AGING
PRODUC'TS

o These productsare a naturalaltemative to some ofthe other
optionsyou have out there in the market place.

o Youcangetgreatresults with ouranti-aging line, inc luding my
favormte, the , and
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e THE ARBONNE DIFFERENC E

O Before we experience these products, let me first tellyou what' s so unique
about Atbonne. [fdoing peelparty... “and while Ishare with you, you’re
skinisbeing pampered by the enzyme peelmasque. You’re not going to
peelitoff—it’sgently peeling yourskin and t’sgoing to feelgreat.”]

0 Tonightyou wilgo home asaneducated consumerwhen it comes to
personalcare.

O Arbonne’sphilosophyispure,safe and beneficial

O Botanically-based —thismeanswe use plantand herb extractsso you're
using productsthatare pure, safe and beneficial

O pHcomect—yourbody hasit'sown builtin protectioncalled anacid
mantel Ourproductsdo notdisruptthisdelicate balance. Alotof
produc ts strip the acid mantel—you know, that “squeaky clean” feeling —
the skin becomesmore susceptible to unwanted bactena.

O Hypoallergenic —we teston human panels—don’trelease a productto
market untilwe are satisfied the productsdon’tcause an allergic reac tion.
Hypoallergenic products statistically cause fewerallergic reac tions.

e

e THE ARBONNE DIFFERENCE c ontinue d

@)

Dematologist tested —dematologistsoversee ourhuman test panels.
Baby productsalso pediatrician tested.

Nevertested on animals —teston people to look forbene fits

NO Mineraloil—a by-productofpetmwleum —yourskin needs to
breathe and release toxins. It also take s in nutrients. Mineraloilis
occlusive and blocks those func tio ns.

NO animal products | by-products —if you wantto leam more about
this, surf the web on animalby-productsand/orrendering plants.

NO dyes orchemicalfragrances —You've probably noticed when you
walkdown a grocery store soap aisle ordetergent aisle and youcan
smellthe chemicalfragrancesjust pournng out.

We now know thatthe skinisa very active organ —the largest
func tioning organ ofthe body —that respondsto many diffe rent
factors. How we influence those factorsdetemines the long-te rm
he alth of the skin. *



EXPERIENCEANTI-AGING PRODUCTS

NutdiMinC RE9

o 'The sun causes 90-95% o f the wrinkle s; sagging; thin skin; spider
vems; lackofcolor;lnes; brown, red & white discoloration; and
more onourbodies. [Amer. Academy of Dematology] *
Pro ve n re sults with this line: Show Be fore & After Pic tures
Propretary concept with a US. & Swiss patent pending
Se lf-a djusting —forall skin types

Delivers 9 key ingredients to tum backtime —fixing sun damage —
getrd of dark, puffy eyes.

o O O O

O Buildscollagen and elastin which we lose aswe age —production
slowsdown a dramatic 656% between ages 20 and 80! *

o Fmms skin — we lose skin thic knessby 6% every 10 years *
o Activateshealthy cells
® [Mayreferto catalog orbrochure to furtherexplain the 9 key

elements... nanospheres,copper, peptides]
*Thken from Arbonne Product Knowledge Manual
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DEMONSIRATE REY SKINCARE - BACKOFHAND ORFACE

Ifcleanser & peelmasque WERE applied: Toner > Serum - Day Cream

Ifcleanser masque were NOTapplied: Cleanser> Toner-> Serum - Day Cream
O Thlkabouteachofthese productsastheyare used.

LIFTAND EYECREAM —ask forone guestto let you demonstrate first. Iookforguestthatyou
cantellwilprobably see results doing this. Help them apply Lift to onlyone eye. Ietitabsorb
a couple of minutes. Folow with eye cream. Aftera few minutes, usually can see results and
they should also “feel” the Lift working. Then let guestsdo the same.

Wrinkle Pen — (use q-tipsorspatulasto apply). Askfora guestagain to let you demonstrate
first. The most visible results are typically seen in the lines around the nose/mouth. You may
also do the eyes(crow’sfeet), but make sure to do one side ofthe face only.

O Thenletotherguestsdo the same.
Discuss REY Enzyme Peelif was notapplied to face —explain thiscan be used atnight and

altemated with the RE9 Night Cream. Orin just 10 minutes, you c an purify and revitalize your
skin. s gentle —no scrubbing. Just massage itin and let the enzymesdo the work

Ifdoing facial“peel party”: Have guest use Pimer(1 pump) and then the liquid ormineral
foundation

DEMO —the RE9 body serum/lotion on the same arm they used the sea salt scrub on. Gives
great re sults!
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IN'TELLIG ENCE

Fbudgetisyourconcem, and age reversing isnot yourconcem, then Intelligence isfor
you. There are some anti-aging elementsin this line such as,blue copper(pmtects
against free radicaldamage), zinc (promotescollagen synthesis), alpha-hydroxy (cel
renewal), and papain (cellrenewal). [Mayreferto catalog orbrochure]

MAKE-UP THATIS ANT-FAGING

When you're using great antiraging products, you want yourmake-up to keep doing the job too.
Arbonne hastwo productsthatdeliveranti-aging ingredients through yourmake -up!

First is our Virtual llusion Makeup Primer—thiscreatesa flawlesscanvaspriorto using your
foundation. It helpstone yourskin —smooth and minimize fine lines and wrinkles and even
enlarged pores. 'sso velvety... apply a little to the backofyourhand so you can feelthis
amazing product.

Then there’sourline-defiance make-up. Thisalso hasantiaging mgredientsaswellasan
imgredient that is MotherNature’s answerto Botox —it relaxe s the lines and wrinkleson yourface
—amazing!

Ibrought my foundation colorselectors tonight — while Imeet with each ofyou, take these and

use the spatulasand q-tipsto apply 2-3 colorsto the side of yourjaw to select the right shade.
You want it to blend perfectly.

And now thatyou’ve been to ourFaux-Toxpanty, you're eligible to attend ourmakeoverparty.
The next one is(date/time) . Ido these in my home with a maximum of4 ladies. You'llleam
some great make-up tipsand Fllalso customize yourcolors foryou.
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CIOSING AND SPECIAIS

Thank guests forcoming —thankhostagain ... Now’sthe fun part foryou to see how youcan
experience Arbonne with great savings to night.

First, as a CLIENT, we have some greatordering specials tonight —you getto getin on them!
These specialsare avaiable only through (host’s) event. When yourorderis $150, you get the RE9
antiraging body setforonly $25! Fsa $92 value! When you place a $250 ordertonight, you stil
getthe fabulousbody set, plusselect another$100 in productsofyourchoice foronly $20!

Pull out Before/ Afteragain to show results of RE9 body products

When you look through the catalog, you're going to see allofthese great productsforyou and
yourfamily, and you're going to wantitall But, yourbudgetmaynotallow youto have itall
tonight. So,once youbecome a client, there’san incredible opportunity foryou to eam
productsatan 80% disc ount, and thisis how it wo rks.

HOSTa presentation, forevery $250 of salesgenerated at yourevent, youreceive $100 of
productsofyourchoice foronly $20! Average salesata presentation are $750, so when you
achieve that, you willreceive $300 of productsofyourchoice foronly $60.

Optional: “When (host) getstwo bookings thisevening, she’llgetthe Awaken Sea Salt Scrub you
experienced earierforfree. Youcan getthe same thing when you Host.”

“(Host) isalso able to getthe antiaging body system foronly $25 tonight —it’'s a $92 value! PIUS,
he/she hasthe opportunity to become a Consultant and enjoy the same disc ounts, specialsand
bene fits just like Ido...

Lastly, youcando whatIdo —become a Consultant- build an Aitbonne business. You could
even drive the company car—a Mercedes-Benz! Fyou’d like to leam more aboutan additional
stream of ncome, saving $ on yourproductsand getting paid forhaving fun, let'stalk and Il give
you some additionalinformation to take home to night.
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“Peel” GAME (optional) Wrap a gift (i.e. Hand Cream, Foot Cream) in sixlayersof
tissue papertied with nbbon. The firstlayeryou actually take offand you read this
and then you passit. Read the poem below and have the guests passthe gift and
peelthe tissue away.

o This anti-aging exfoliate is gentle and easy to use, pass this to the one with the
highest heeled shoes.

o Made from natural fruit and plant extracts, pass this to the one who has had the
most snacks.

e [t uses sugar cane, papaya, pineapple, and oat bran, pass this to the one who is the
biggest sports fan.

o [t purifies and revitalizes the look of tired skin, pass this to the one whose house
you are in.

o  You will love how this peel makes your skin look and feel, pass this to the one
whose skin you would like to feel.

e [t can be used overnight or for a quick pick-me-up treat, pass this to the one who
lives on theful’l‘hest Street. [lastperson getsto take the gift home.]

WRAP UP

e Thank guests one last time

e Distribute catalogs

e Askifanyone needsto go first (get home to babysitter, etc.)

Meet with each Guest individually:

. Recommend the RE9 skin c are system, work with theirbudget; offerspecials and assist with
theiroder.

. Askeach guestto hosta presentation if they didn’t schedule aleady during the
presentation: “(Name), how would you like to get a few fiiends togetherto experience
Arbonne so you can eam additional gifts and products at a gre at disc ount?”

. Rememberto askforrefemals

. finte re ste d in busine ss o pp o rtunity, give additional information.

FAQ: Whatifsomeone atthe presentation says: “Do Thave to schedule a presentation to sign up?
What if Ijust want to sign up tonight?”

A: “Jan, it’sjust a courtesy forMary’s class tonight....Iknow you would want to make sure she receives
host gifts. So,it’smy personalrequest, thatsince you are asking me to give up my commission, to ask
forreferralsora booking. Have you given some thought to possibly build a busine ss with Artbonne ?”

CONCEPE When youcreate value to having theirown accountby asking fora booking orrefemals,
they willrespectitaswell EF'sa WIN/ WIN foreveryone! You are creating clearboundaries forthose
that want to be clients, hosts, wholesale consultants, and businessbuiders. It give s the ho st time to
think about engaging more deeply in the Atbonne Opportunity. Consultant wins with increased
bookings, ASAP points, right now money profits (from clients). Host wins, they get more HO STGIFIS
($100 for$20’s), and those who schedule win, they receive a great disc o unt!
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WRAPPING UP WITH YO UR HO ST

e Sit down with and review the results ofthe presentation with yourho st.

o “(Host), thanksfora greatevening —Ihad a great time. I'm so excited —yourfre nds love
Armbonne and recewed some great specials! Now it’s time to show you what youeamed.
We had over$750 in sale s tonight which meansyou recewe $300 in products foronly $60!
Fm so pleased two of yourfriendsbooked a presentation. (Host), have you gwen any
thought to buiding an Artbonne busine ss? Ithinkyou’d be great. Imade about $265
tonig ht just in “rnight now money” —that doe sn’t inc lude my othercommissions. You would
alre ady have two presentationsto launch yourbusiness. Doesthat sound like some thing
you would like to explore 2”

e Proceed with the Host’'s Consultant Application and Order.

o Ithe Hostis interested in the business, and wantsto be part of the presentations that
were booked, you willhelp launc h theirbusine ss with the se bookings.

o Ithe Hostis notinterested in the businessorpresentations, you'lldo the presentations
booked yourself. Explain the benefits of saving 35% as a Consultant.

o Salesfrom thisevent go under YOUR ID# so thatyoureceive allyourcommission. Do
notgive your35% commission away to yourhost. Yourhostcan make 35% at his’her
own business launch presentations when they decide to do the business.

ANT-FAGING “Faux-Tox” Presentation

Overview: Thisisan anti-aging presentation focusing on the benefits of Atbonne’s products, the
opporntunity, making right now money, booking more presentations, and looking forbusmne ss builders.
Thismay be done onthe backofthe hand,orasa “peelparty” on the face [April 2008 [leam & Bum
by ENVP, Deanna Osbom]

Printing: Print, cut in half on the indicated line;laminate and/orbind if you desire.

Products Checklist: The following are some standardsand favortes. Feelfree to substitute.
O NutriMinC RE9 skin care system (night cream notnecessary) & NutiMinC RE9 body syste m
O NutrdMinC RE9 Retaliate Wrinkle -Fillerand Q-tips or Atbonne spatulas
O NutriMinC RE9 Regain Enzyme Peel
O Awaken Sea Salt Scrub (orcan use the RE9 Cleanser)
O AboutFace Foundation ColorSelectors
O Kdoing peelparty forface —Primer, variety of liquid Foundations/ MineralPowder
Foundation

Supplies Che cKklist:

Abonne Product Catalogs—Pens-Calculator

O Washclothforeach guest(to emove RE9 cleanserand enzyme peel)

[0 Host Literature (brochure, gue st list) and Busine ss O pp o tunity Lite ra ture

O Smallgift foryourHost forhaving the presentation & forGuestifdo optionalgame (card 10)
O

O

|

Gift Awaken Sea Salt Scrub forHost: receives it with two bookings (youro ption)
Before & Afterpictures—putina bookoron a posterYfoam core board. GREATvisual!

Arbonne E Vite Pogram ONILY: Using the e-vite program allows yourhost and clientsto receive $100
for$20 w/$250 purchase.



